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ORGANIZE FIELD MEN 
FOR CONSERVATION 


Committee to Represent Up-State, New 
York Board, Suburban and 
Buffalo Territories 


WILL HAVE AUTHORITY UP-STATE 


Frank E. Burke Made Chairman of Its 
Up-State Committee of Special 
Agents 


The great fire insurance campaign for 
conservation being carried on by the 
(National Board of Fire Underwriters, 
in conjunction with the National Coun- 
cil of Defense, has reached a point 
where the field men in New York State 
are being organized in order that every 
section of the State shall be thoroughly 
covered. In some other parts of the 
country, particularly the ‘West, similar 
committees were recently appointed. 
Chairman Buswell, of the New York 
and \Northern New Jersey conservation 
committee of the (National Board of Fire 
Underwriters, has appointed a commit- 
ree, representing up-State territory, and 
a committee representing Suburban Fire 
Gnsurance Exchange territory. Frank 
EK. Burke, of the Home, is chairman of 
the New York State field men’s com- 
mittee, known as the Auxiliary Com- 
mittee, in conference with the Advisory 
Committee of the National Board of Fire 
Underwriters, other members being F. 
M. Crittenden, J. 'M. Carothers, J. M. 
Daggett, F. M. Smalley, C. A. Rich, C. 
R. Folsom, and 'W. R. Somerville. 


Suburban Committee 

The Suburban Fire Insurance Ex- 
change territory committee consists of 
Burt G. Wray, J. V. N. Simonson, R. C. 
Alton, ‘Louis H. F. Peck and F. G. 
Smith. ‘Committees representing the 
Buffalo Board of Fire Underwriters and 
the New York Board of Fire Unoer- 
writers’ territories will also be ap- 
pointed. 

It is understood that these four com- 
mittees of prominent field men wil!l in 
turn appoint sub-committees. 

Since the original statements made 
by ‘President Bissell, of the National 
Board of Fire Underwriters regarding 
the conservation work to be undertaken 
by the fire insurance interests, the scope 
of this undertaking has been consid- 
erably broadened. 

Inspections and cutting out danger 
points will extend over a great many 
classes of risks. The primary and sole 
aim of the campaign is to conserve the 


(Continued on page 14.) 




















“The Largest Fire Insurance Company in America.” 
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FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 
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and Mercantile 
Entered United States In surance Co. 


1866 


Established 1809 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 
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VIEWS TO McADO0 


Distinguished Gathering of Life Insur- 
ance Men at Conference With 
Secretary of Treasury 


A COMMITTEE TO CO-OPERATE 
Indemnity, Not Insurance, to Be Pro- 
vided By Government—To Rush 
Through Legislation 


(Special to The Eastern Underwriter) 

Washington, D. €., July 2.—In re- 
sponse to a call from Secretary of the 
Treasury McAdoo for a conference re- 
garding indemnification of men in the 
Army and Navy service, about as dis 
tinguished a collection of life ingur- 
ance executives as ever gathered to- 
gether under one roof met with the 
Secretary at the New Willard Hotel 
and for three hours this afternoon dis- 
cussed freely and frankly ways and 
means of protecting Uncle Sam’s fight 
ers and guarding them against perils 
of the future, if they are disabled, and 
indemnifying their dependents in case 


they are killed in battle or from 
disease. 


Offer Government Hearty Co-operation 

From the start the companies made 
it clear that their resources were at 
the disposal of the Government in 
every way consistent with the trust 
reposed in the life companies and 
their policyholders. They offered their 
heartiest co-operation, and did so with 
such a show of spirit that at the con- 
clusion of the conference the Secre- 
tary paid them the compliment of 
praising their patriotism, comprehen- 
sion and vision, adding that it was a 
pleasure to know that companies were 
managed by the type of executives 
who responded to the McAdoo call 
to-day. 

Secretary McAdoo Asks for a Vote 

Indications were numerous, largely 
in the loud applause of sentiments ex- 
pressed on the floor, that the life 
officers present favared the Govern- 
ment’s assuming a large part of the 
war risk; and the Secretary asked 


for a rising vote on the following 
question: 
Do you favor the Government 


undertaking the indemnification of 
soldiers and sailors? 


This question was prepared with a 
great deal of care after the executives 
present had made it plain (and in this 
Secretary McAdoo acquiesced) that 
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what the Government proposes to un- 
dertake is indemnity and not insurance. 
Four Voted No 

With four exceptions every person 
present voted affirmatively upon the 
Secretary’s question. The negative 
votes came from President Butler and 
Secretary Howard, of the Travelers; 
Vice-President Duffield, of The Pruden- 
tial; and President Daly, of the Capitol 
Life, Denver. 

Committee to Counsel Secretary 

The Secretary then announced that 
he would appoint a committee of ten 
to come down to Washington and act 
as counsel for the Administration in 
the preparation of a law to enable the 
Government to handle the indemnity 
proposition. The Secretary made it 
quite plain that the committee would 
act in an advisory capacity only, and 
that the Government officials would 
make up their’ own minds as to the 
wording of the Congressional bill. 

“What we want,” said the Secretary, 
“is the best counsel obtainable, and I 
am glad to see that you are willing to 
be commandeered and do this public 


service for your country. Americans 
do things speedily, and we haven't 
much time in this matter. Once hav- 


ing made up our minds what we shall 
do we must act quickly before Con- 
gress adjourns,” 

When Secretary McAdoo called the 
conference he found facing him a great 
many of the most prominent insurance 
officials and actuaries in the country. 
Names of those present will be found 
elsewhere in this issue. 

Seated With McAdoo 

Seated at Mr. McAdoo’s right and 
left, as advisers, were Assistant Sec- 
retary of Commerce Sweet, whose $4,- 
000 insurance plan acted as the basis 
of discussion at the meeting; Hendon 
Chubb, the New York marine insur- 
ance underwriter, who represented the 
advisory board of the new War Risk 
Bureau; Director De Lanoy, of the 
Rureau of War Risk Insurance; Dr. 
Rowe, Assistant Secretary of the Treas- 
ary; Major Harry Leonard, U.S.M.C.; 
and Captain S. Herbert Wolfe, in uni- 
form, who has been made a captain 
in the Army, and who is also advising 
the Government regarding life and ac- 
cident insurance matters. Superin- 
tendent Nesbit, of the District of Col- 
umbia, who started the commissioners 
on the uniform war clause proposition, 
was present, but did not talk. La'w- 
rence Priddy, at whose suggestion 
Secretary McAdoo called the confer- 
ence, it is understood, remained in 
New York. 

Metropolitan’s Offer 

One of the most interesting things 
about the conference was a talk by 
Second Vice-President Woodward, of 
the Metropolitan Life, who, after offer- 
ing on behalf of the Metropolitan as- 
sistance in the way of expert advice 
or free clerical aid, said that he pre- 
sumed that in asking companies to 
attend the cenference Secretary Mc- 
Adoo expecteu chem to come with some 
concrete suggestions. He said that the 
Metropolitan’s concrete suggestion was 
that it would join any or all of the 
life companies in furnishing the Gov- 
ernment with the maximum amount of 
insurance desired; or that the Metro- 
politan would agree to write any 
amount up to $300,000,000 if called 
upon to do so by the Government. If 
the Government wanted the companies 
in a group to write two or three bil- 
lions of insurance the Metropolitan 
would participate, providing its own 
liability should not exceed $300,000,000. 
If the States expected the companies 
to pay a tax on any premiums paid by 
the Government Mr. Woodward, as a 
suggestion, offered the thought that 
the Government in that case re-im/burse 
the companies for the amount of the 
a He thought that this was only 
air. 

In further discussing the $300,000,000 
insurance carrying offer Mr. Woodward 
said his Company would want to re- 
serve the right to distribute the risk. 


The Metropolitan would write these 
risks at age 25 for a premium of $8.20, 
annual renewable term, with extra 
premium of $50 per annum per $1,000; 
policies to be terminated six months 
after peace is declared. The Company 
did not desire to profit by the business, 
and would agree to return to the Gov- 
ernment any surplus as might remain 
after paying claims and expenses. 

In answer to a question of Mr. Mc- 
Adoo, Mr. Woodward said that the 
Metropolitan had not given any con- 
sideration to the question of disability. 


Why Conference Was Called 

In starting the conference Mr. Mc- 
Adoo saic that this was a war of 
democracy in which America had en- 
tered heart and soul, and would see it 
to the finish of final triumph for the 
Allies. Soon hundreds of thousands of 
cur men will he fighting in Europe. 
For the first time in our history these 
men will go into battle feeling assured 
that they will be taken care of, if 
maimed or otherwise disabled; and 
their dependents will not be paupers if 
they are killed. President Wilson had 


set his heart on this, and the Secre- 
tary concurred in the sentiment. It 
was not only the square thing for the 


Government to watch over the men in 
this fashion, but it would elevate the 
morale. The question therefore, was 
how to give the fighters this indemnifi- 
cation, whether by private companies 
acting individually or in _ groups; 
whether in co-operation between com- 
panies and the Government or whether 
the Government alone should undertake 
the indemnity. He had not made up 
his mind, and that was why he had 
called the conference. He wanted the 
great men of the life insurance busi- 
ness to reveal what in their minds was 
best to do. Accordingly, the floor was 
open to anyone. As a basis for dis- 
cussion he would ask Assistant Secre- 
tary of Commerce, Mr. Sweet, to 
present his views. 


The Sweet Plan 

Mr. Sweet told about his insurance 
proposition, saying that it was evolved 
after much correspondence and numer- 
cus conferences with the leading men 
in life insurance. The Sweet plan fol- 
lows concisely: 

“I believe there should be created, in 
connection with one of the existing ex- 
ecutive departments of the Government, 
a soldiers’ and_ sailors’ indemnity 
bureau, with a competent man of in- 
surance experience at its head; that 
the necessary actuarial and clerical as- 
sistance should be provided; that pro- 
tection for a definite amount, not ex- 
ceeding $4,000, should be automatically 
furnished to every one in the military 
end naval service of the United States, 
without regard to rank and without ex- 
pense to the insured; that such insur- 
ance or protection should cover partial 
and total disability as well as death; 
that no medical examination should be 
required except that necessary for ad- 
mission into the service; that all losses 
should be paid in regular instalments; 
that all adjustments should be made 
with the least possible delay; and that 
2 limit, analogous to statutes of limita- 
tion, should be fixed for the correction 
of records and the presentation of 
claims. 

“As concrete evidence of the Govern- 
ment’s obligation a certificate or policy 
might well be given to each soldier 
and sailor. This would materially add 
to its moral influence. 

“In addition to the protection thus 
furnished to all engaged in war serv- 
ice. | think the same bureau should be 
authorized to furnish death and cas- 
ualty benefits or protection to soldiers 
and sailors to the amount of $6,000 to 
one individual, upon terms as favorable 
as in times of peace. From the ex- 
perience of the Bureau of War-Risk In- 
surance it is conceivable that this can 
be done by the Government without 
material loss. The funds that a private 
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corporation applies to commissions, 
medical examination fees, advertising, 
etc., would be available by the Govern- 
iment for the payment of losses. But if 
loss should result, a proper recognition 
of the obligation conferred upon the 
general public by the defenders of their 
country demands that it should be met 
by the Government, and thus fall upon 
all who receive the benefit of the serv- 
ice rendered rather than upon those 
who render it. 

“With admirable patriotism many life 
insurance companies, I am informed, 
have already notified their policyhold- 
ers that policies issued prior to the 
entrance of the United States into the 
war will continue in full force without 
the payment of additional premiums, 
even if the insured engage in the mil- 
ctary Or naval service outside of the 
United States. But prudence and a 
proper regard for their present policy- 
holders forbid that insurance companies 
take on an additional indefinite number 
of risks subsequent to our entrance in- 
to the war without the payment of 
premiums conmensurate with the great- 
er hazard involved in war service. ‘To 
determine this in advance with any 
degree of accuracy is impossible, and 
rates are suggested which are consid- 
fred prohibitive. Men engaged in war 
service who wish to buy protection for 
their dependents and themselves be- 
vond thet freely furnished by the Gov- 
ernment ought not to be left powerless 
to do so. On the contrary sound public 
policy dictates that the purchase of ad- 
ditional insurance should be encour- 
aged. It means fewer dependents in 
the future. I therefore believe thac 
both justice and self-interest demand 
that the Government itself furnish such 
insurance. This has the further ad- 
vantage of introducing an element of 
flexibility into the system which cannot 
well be provided in the fixed amount of 
insurance to be furnished without ex- 
pense lo the insured, and adapts it to 
the varying needs of families which 
differ in the number of dependents or 
in the accustomed scale of living. 


Concrete Suggestions 

“The following suggestions have been 
made: 

“1. That the Government bureau or 
the department of which it is a part 
be given authority to arrange with one 
or more insurance corporations for the 
transaction of this business if expense 
can be saved thereby. 

“2. That at the close of the war 
:mpaired risks which have not become 
actual claims but which insurance as- 
sociations would not accept, be con- 
tinued by the Government. 

“3. That the amount of protection to 
be furnished without cost to the insured 
be in proportion to the number of de- 
pendents, even thouzh the total may, 
in exceptional cases, exceed the sug- 
gested maximum of $4,000. 

“4. That discretion be given to the 
Hureau for the payment of benefits in 
instalments of varying amount when- 
«ver it should be clearly shown that the 
interest of the beneficiaries requires it.” 

In addition to protection thus fur- 
nished to all engaged in the service 
the same bureau should be authorized, 
Mr. Sweet said, to furnish certain bene- 
fits on terms as favorable as in times 
of peace. 


President Day’s Memorandum 
E. E. Rittenhouse, of the Equitable 


Life Assurance Society, was the first 
speaker representing insurance inter- 
ests. He read a memorandum from 


President Day, of the Equitable, giving 
the following conclusions: 

1. No part of the cost of new insur- 
ance for our fighting forces can be paid 
from the funds of the present policy- 
holders. 

2. The entire mortality cost must 
come from the premiums on the highly 
hazardous class insured. 

3. This cost must either be paid by 
the men themselves, or 

4. By the men and the Government 
combined, or 

5. By the Government alone. 

6. All that life insurance companies 
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can consistently offer the Government 
in this case is the use of their organi- 
zations and machinery at actual cost. 

7. If the companies should be given 
this work, a safe charge must be made. 
If the actual cost should fall below the 
amount collected the excess should be 
returned at the end of the war. If 
the charge proved inadequate to cover 
the cost the Government should guar- 
antee to make good the deficiency. 

8. The better plan, in the judgment 
of the Equitable Life Assurance So- 
ciety, is for the nation to pay its obli- 
gations of personal injury and death 
benefits for our soldiers and Sailors 
directly to the beneficiaries and thus 
avoid the unnecessary work and con- 
fusion of putting it in the form of in- 
surance and issuing it through insur- 
ance companies. 


President Kingsley’s Statement 

Arthur Hunter, actuary of the New 
York Life, read a statement from 
President Kingsley, of that Company, 
reading in part as follows: 

“We have for months considered in 
what way this Company could meet or 
help to meet the coming need of in- 
demnities for the dependents of our 
citizen soldiers, and after having 
worked out and rejected several plans 
we have reached this conclusion: 

What you desire to do, what we 
all desire to do in this crisis does 
not fall within the function or 
scope of life insurance. 

“Life insurance, as transacted by a 
life insurance company, is a business 
based on assumptions which cover the 
hazards of life where these are known 
from past experience and where the 
law of average applies. The contracts 
of life insurance companies are not 
primarily contracts of indemnity, but 
agreements to pay specified sums at 
death or at fixed dates of maturity. In 
the case of soldiers and sailors the in- 
demnity should be guaranteed by the 
Government under some equitable plan 
whereby the family may be re-habili- 
tated, dependent children supported 
until capable of taking care of them- 
selves, the wife assisted to become 
self-supporting or supported until re- 
married, and a dependent mother suit- 
ably provided for. In addition, provi- 
sion should be made for the support 
or partial support of the soldier or 
sailor himself who is (1) partially dis- 
abled; (2) totally disabled; (3) per- 
manently disabled; (4) mutilated. 
Life Insurance Principle Must Be Main- 

tained 

“Life insurance cannot accept at 
any known rate a man ill with pnev- 
monia at the time of his application, 
although his policy, if taken during 
normal health, covers death by pneu- 
monia. Life insurance cannot under 
its established principles accept the 
mortality risk on men about to go into 


battle, except under limitations and at 
a rate which destroys the life insur. 
ance principle and does not provide 
the necessary indemnity, 

“If this risk is to be covered—and 
we think it should be—the expense, 
whatever it may ‘be, must be met by 
general taxation. That, we repeat, is 
not life insurance. 

“This Company stands ready to- of- 
fer the Government any service it can. 
If we assume any part of this risk we 
can do so only if the Government guar- 
antees us against all loss in this group 
in excess of our general experience 
among insured in corresponding groups 
not in military or naval service in 
time of war. The very principles of 
the Company’s being demand this. If, 
therefore, the guaranty of the Govern- 
ment is necessary, and we assume that 
most life companies will feel that guar- 
anty to be absolutely necessary, the 
easy, direct and economical way to 
solve the problem is for the Govern- 
ment to do it all. 

“Having decided on what indemnity 
is just, the Government should under- 
write it. You will need little book- 
keeping, no reserves, no premiums, and 
little of the detail necessary in the ac- 
counting of a life insurance company. 

“In life insurance no part of the pre- 
mium is paid from the public treasury. 
On the contrary, the policyholders pay 
a heavy toll to the States and to the 
ration for the privilege of doing busi- 
ness. 

“To solve your problem the entire 
country must pay the cost, however 
high that cost may be. 

“If our trained staff can help you in 
any way, it is at your service, but we 
respectfully suggest that it will be 
wise to recognize at the beginning of 
your conference that your problem is 
not a problem in life insurance. It is 
a war problem and can be solved only 
by war methods.” 

President Peabody’s Views 

Second Vice-President Hutcheson, of 
the Mutual Life, read a statement from 
President Peabody, of that Company, 
saying in part: 

“I have no hesitation in stating that 
the most economical method for the 
Government to provide for these in- 
demnities is for the Government to 
look after the whole matter itself. It 
has in the records of the Army and 
Navy Departments full particulars re- 
garding each soldier and sailor; it 
knows when the death occurs, and the 
simplest process for the Government 
would be for it to undertake to pay 
whatever indemnity it decided upon 
to representatives of each deceased 
citizen soldier or sailor when each 
death occurred. No sum of money 
would require to be laid aside by the 
tovernment prior to the date when 
it was called upon to pay these in- 
demnities. Provision could doubtless 


be made for paying these indemnities 
in one sum, or for agreeing to spread 
payment of the amount of the indem- 
nity over a period of years, in monthly 
or other periodic payments if it is 
thought best. The indemnities could 
be paid by the issuance of bonds run- 
ning for a definite period of years, or 
by serials bonds maturing at the end 
of each year for some period, as the 
Government thought best. Under such 
a plan the Government would not re- 
quire to pay the full amount of the 
indemnity for some time after the 
death had occurred. The expense, 
however, whatever it might be, would 
require to be covered by general taxa- 
tion; the nation at large would have 
to pay for these indemnities, no mat- 
ter what they cost. 


“Life insurance is based upon the 
principle that the value of the pre- 
miums received by the company equal 
the vaiue of the sums insured paid 
under policies. There is nothing mys- 
tical about life insurance, and this be- 
ing so. the value of the payments which 
the Government would have to make in 
the way of premiums would be equal to 
the value of the indemnities it would 
have to pay at the death. Why, there- 
fore, pay them in advance? Why not 
delav all payments until known and 
necessary? Why. then, go through the 
form of calling the suggested indemni- 
tics life insurance? 

“Again I strongly urge upon the Gov- 
ernment the advisability of its under- 
taking payment of these indemnities it- 
self. All of the book-keeping details 
which would be necessary if a life in- 
suranecsa ccmpany undertook to trans- 
act this business, would thus’ be 
avoided. In addition, the premiums 
would require to be paid by the Gov- 
ernment immediately to the companies, 
whereas no payments would be neces- 
sary until deaths arose under the Gov- 
ernment scheme. 


Ready to Offer All Assistance 

“We stand ready to render the Gov- 
ernment such assistance as we can 
from our staff of experts, long trained 
in life insurance business, if the service 
of such staff can be of use to the Gov- 
‘ronment, but we strongly recommend 
that the whole matter of indemnities: to 
the dependents of our citizen soldiers 
and sailors be looked upon in its true 
lizht, from the point of view of a war 
problem. and not from the point of 
view of life insurance. If we can be of 
any assistance to the Government in 
this respect, we respectfully tender our 
services 

“We would suggest that the best ex- 
nerc knowledge in the country could 
be obtained by the Government avail- 
ing itself of the offer which the Actuar- 
ial Society of America has made to the 
Covernment, to name a committee to 
help it in this, or in any other matter, 
for which training and experience of 


DISCUSSION AT McADOO CONFERENCE IN WASHINGTON 


the actuary best fits such a committee 
of trained actuaries.” 
President Butler’s Suggestion 

President Butler, of the Travelers, 
said that in his opinion life companies 
are prepared to carry the war risk for 
the Government, without profit to them- 
eelves or loading for anything except 
the detailed expense, and to return to 
the Government any premiums not re- 
quirel for payment of losses. There 
is no experience to guide the companies 
regarding rates; it is all a matter of 
guess what the cost will be except 
that the mortality will be tremendous. 
In discussing the question of depend- 
ency he thought its effect would be to 
reduce the possible cost because often 
soldiers have no dependents of any 
kind. 

The call of the Government for troops 
is for men without dependents. Con- 
tinuing he said: 

“It has been proposed that the Gov- 
ernment furnish this indemnity, and it 
has been suggested that possibly the 
companies can do it. I am sure that 
every company in this room would be 
glad to assist the Government in this 
undertaking. 

“The companies can do it if a reason- 
able premium is provided. They can 
take over the hazard. They can state 
the premium that will be required ac- 
cording to their best judgment, and 
they cau bind themselves to that under- 
taking. ‘This is a proposition of hun- 
dreds of millions of dollars. It is no 
proposition for one or a few companies, 
but the life insurance companies of the 
United States can get together and un- 
derwrite this plan. With a reasonable 
premium the life companies can furnish 
the insuraace to the Government 

“Washington is busy. There is a tre 
mendous work there for public officials 
to do and | would suggest that a com- 
mittee of companies be formed to take 
up with the officers of the Governnent 
a puan for a definite scheme; and that 
this scheme with its indicated premium 
be submitted at another meeting of che 
companies, and if a sufficient number 
of companies think it wise to under- 
write the business; that they make a 
proposition to the Government as to 
what they are willing to do.” 

No Need For Group Insurance, Says Ide 

George kk. Ide, president of the Home 
Life, immediately arose, and said there 
was no analogy between the needs of 
the present situacio. and group insur- 
ance. He said there was no necessity 
for the Government to pay premiums to 
companies, and the companies to pay 
the beneficiaries of the men who died 
The Government should make the pay- 
ment itself; it didn’t need elaborate 
'ook-keeping, or any premium accounts 
or reserve accounts. It had all the rec- 
ords. The whole thing should be 
<imple. He said the Government should 
be the disbursing agent, and the life 
insurance companies would offer the 
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DISCUSSION AT McADOO CONFERENCE 


Government all of their experience, the 
service of their actuaries and every as- 
sistance required. It was the patriotic 
thing to do. 


Arthur Hunter agreed with Mr. Ide. 
E. E. Rhodes a Speaker 


E. E. Rhodes, of the Mutual Benefit, 
said that the companies were in favor 
of the Government granting indemni- 
ties, and told of the Actuarial Society 
of America offering its services to the 
Government. He said the Government 
needed only to call upon the companies 
which would patriotically and immedi- 
ately respond to any demand for their 
services. All the expert advice in life 
insurance was available, and would be 
cheerfully given. He thought the plan 
of Mr. Sweet could well be taken as a 
foundation for the Government’s in- 
demnity structure. 

Among others 
Messrs. Duffield, 
ommended that a 


were 
rec- 
ap- 


who spoke 
Prudential, who 
committee be 


pointed to discuss the suggestions 
made at the meeting and counsel the 
Government; President Carroll, of the 


Provident Life, Des Moines; President 
Peak, Central Life; Isaac Miller Hamil- 
ton, Federal Life; Vice-President Fos- 
ter, Royal Union; Miles M. Dawson, 
Professor Glover, University of Michi- 
gan; Judge Julian W. Mack, of Chicago, 
who 


and Captain S. Herbert Wolfe, 
discussed the situation from the Gov- 
ernment’s compensation of Federal 
employes act. 
At McAdoo Conference 
The following is the official list of 
those who attended the McAdoo con- 


ference in Washington: 


Association of Life 
Major Binkerhoff, Secretary 
Dunham. 

American Life Convention:—T. W. Blackburn. 
Casualty Actuarial and Statistical Society: 


Insurance Presidents:— 
Wight, Counsel 


Aetna Life:—Vice-President English; As 
sistant Actuary Peiler. 

American Central:—President Woollen; Sec- 
retary Carr. 

Atlantic Life:—Vice-President Taylor. 
Bankers, Ia.:—President Kuhns; Actuary 
Nollen. 


Bank Savings:—President Lupton. 
Berksbire:—President Wyman; Actuary Wash- 


burn. 

Capitol Life:—President Daly. 

Cedar Rapids Life:—Secretary Svoboda. 
Central ‘Life, Ia.:—President Peak; Act 
uary Johnson. 

Central States:—Vice-President MeVoy. 
Colonial Life:—George A. Huggins. 
Columbian National:—President Childs. 
Columbus Mutual:—President Brandon. 


Commonwealth, Ky.:—Secretary Johnson. 


Connecticut General:—Vice-President Bulke 
ley. 

Connecticut Mutual:—Mr. Rice. 

Continental Life:—President Burnet. 

Dakota Life:— 

Equitable of Washington:—President Blair. 
Equitable of Iowa:—Vice-President Nollen. 
Equitable Life Assurance Society:—Actuary 
Henderson; E. E. Rittenhouse. 

Farmers & Bankers :—Vica-President Sullivan. 
Federal Life:—President Hamilton. 

Franklin Life:—Secretary Abels. 

Fidelity Mutual:—President Talbot. 


Vice-President Fuehrer. 


Germania: 3 
; Secretary 


German-American, Colo. 
Girard:—Secretary Short. 
Globe:—Secretary Moore. 
Hamilton:— 

Home Life:—President Ide. 

International Life:—President Wilson. 
Inter-Southern:—President Duffin. 

John Hancock:—President Lamb; Mr. Wake- 


field. 
Jefferson Standard: 
Kansas City Life: 
Vice-President Fleming. ie 
Life Insurance Company of Virginia:—Pres- 
ident Walker; Actuary Davenport. 


Brown. 


President Grimsley. 
President Reynolds; 


Lincoln National:—Secretary Mead. 
Maryland:—President Rose. 
Massachusetts Mutual:—Actuary McLean. 


Metrapoli#tan :—Vice-Presidents Woodward and 


Kavanagh; Actuary J. D. Craig. 
Midland:—President Boone. 
Michigan Mutual: , 
Midland Mutual:—Secretary Steinman, 


President Randall. 
President Hoyt. 
Rhodes. 


Minnesota Mutual: 
Missouri State Life: 
Mutual Benefits—E. E. 


Mutual Life:—Second Vice-President Hut 
cheson. ‘ 
National Life of Vermont:—President How 
land. 


National Fidelity:—President Rice. 


New York Life:—Actuary Hunter. 
Ohio National:—President Bettinger. 
Ohio State:—President Sarver. 


Oklahoma National:—President McCartney. 


Pan-American Life:—Actuary Allison. 
Penn Mutual:—President Johnson. 
Postal:—President Malone. 


Protective:—President Jelks. 
Provident L. & ‘T.:—President 
ical Director McCombs. 
Provident, Ia.:—President Carroll. 
Provider’s:—President Bozinch. 
Prudential:—Counsel Duffield. 
Puritan:—Secretary White. 
Royal Union:—Vice-President Foster. 
Scranton:—President McAnulty; also Actuary 
Shenandoah:—President Angell; L. St. John 
Thomas. 
Security Mutual: 
Counsel Gregory. 
Southland:—President Seay. 
Standard Life, Ia.:—Secretary Knotts. 
Southern, N. C.:—Secretary Watt. 
Southwestern:—President Vardell. 


Wing; Med- 


{President Dickenson; 


State Life:—President Bennett. 
Travelers:—President Butler; Secretary 
Iloward. 


Union Central:—President Clark; Actuary 
Hardcastle. 
United Life & Ace.:—M. M. Dawson. 
United States Life:—President Munn. 
Volunteer State:—Vice-President Key. 
Western & Southern:—President Williams. 


Peoria Life for Uniformity 


The Peoria Life has notified Commis- 
vioner Mansfield that it has complied 
with the Hotel Astor uniform war pro- 
visions. 

Endorsed By Indiana. 

In discussing the uniform war recom- 

mendations, Auditor Otto L. Klauss of 


indiana, said to The Eastern Under- 
writer: 
“We have not laid down any par- 


ticular requirements, but are advising 
all those making inquiries regarding 
this matter to follow out as nearly as 
possible the suggestions made at this 
meeting as I am of the opinion that 
for the present at least this is the ad- 
visable thing to do. ‘However, if a 
company does not adhere entirely to 
this recommendation, we are not mak- 








B. H. WRIGHT, President 


State Mutual Life Assurance Co. 
OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 


The Company that gives complete satisfaction to policyholders and 
agents because both are a part of it. 

SEVENTY-THREE YEARS of faithfulness to every promise made. 

Success for our ambitious representatives is a certainty. 


_ Additions are made to our agency force when the right men are found 


STEPHEN IRELAND, Inspector of Agencies 


D. W. CARTER, Secretary 








W.D. Wyman, President 





Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Ine. 1851 


New policies with modern provisions 
W.S. Weld, Supt. of Agencies 


Attractive literature 





ing objections as long as their position 
is within reason.” 
Bankers Life of Nebraska 
The Bankers Life, of Nebraska, con- 
cludes a statement about the war haz- 
ard with the following paragraph: 
“The policyholder of the Bankers 
Life who enters the military or naval 
service in time of war is not required 
tc pay a large extra premium which 
‘n many cases would be prohibitive and 
necessitate the dropping of his insur- 


ance. Such policyholder can continue 
to pay the same premium as _ hereto- 
‘ore. In case of death as a result of 


this service, his beneficiaries will re- 
ceive all of the surrender value that 
stands to his credit on the books of 
the company. If he returns after the 
service in good health, his policy will 
be re-instated for full amount and he 
will be given the benefit of surplus ac- 
cumulations. This is fair and just both 
to the man who goes to war and to the 
one who stays at home. Good faith in 
noth cases has been kept with the in- 
sured. The financial strength of the 
company has not been changed or per- 
verted because of war conditions. The 
safety and protection that the company 
has guaranteed to policyholders through 
eliminating hazard and the placing of 
every policy on a preferred risk basis, 
is not and will not be disturbed present 
or future, so far as the business of 
this company is concerned.” 
Advice to Agents 

In a letter to agents of the Missouri 
State Life, Actuary George Graham 
said: 

“We sincerely believe that the war 
clause cannot do otherwise than have 
1 stimulating effect upon business, es- 
pecially among those over the military 
age. It has brought home to men the 
uncertainties of life. It has made them 
think of to-morrow and, after all, re- 
member that men do not buy life insur- 
ence because of this provision or that 
restriction, but for one of three things 

love of family, fear of old age, or pro- 
tection of business. Canada has found 
it so and we shall, also, if we measure 
up to our responsibilities.” 

George Washington Life 

The George Washington Life does 
not believe that service in the Officers’ 


(Continued on page 7.) 





Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 











HOME LIFE 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 





The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 





For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 























ONE GENERAL AGENT 
Home Office: 








A Legal Reserve Company 
Are You a Big Producer? Can You Prove It? 


Fletcher Trust Bldg., 





AS 


WANTED IN INDIANA 
Indianapolis, Ind. 
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A Surprised and 
Grateful Beneficiary 


LOCATED BY NEW ENGLAND MU- 
TUAL IN BANGOR, ME. 


Restored To Full Benefit as an An- 
nuitant—Company’s First Case of 
Kind 


In 1905, a Brooklyn ship broker ap- 
plied through the New York office of 
the New England Mutual Life for an 
ordinary life policy, $5,000, payable to 
his wife, in ten installments of $500 
certain and continuous; ages 54-53; pre- 
mium, $302.50. 

In 1907 the insured died, having paid 
only three premiums. His net deposit 
was $846.80. An installment certificate 
was delivered to the beneficiary, and 
thereupon the Company paid the yearly 
income of $500 as follows: 1907, 1908, 
1909 in Brooklyn; 1910, Conway, N. H.; 
1911, Lincoln, Me. 

Annuitant Re-Marries 

In the meantime, 1909, the annuitant 
re-married. Two years later, 1911, de- 
siring to assist her second husband in 
a business venture, she requested com- 
mutation of the future installments. 
Her first husband, when making appli- 
cation for the insurance in 1905, de- 
clined to have a clause inserted in the 
policy denying to his beneficiary the 
right to commute or assign any of the 
unpaid installments. Therefore, the 
Company paid the sum of $2,290 for 
surrender of the installment certificate. 

Five years later, in the spring of 
1917, the Company’s actuary called at- 
tention to the fact that in commuting 
installment contracts, it was impossible, 
in individual cases, to commute the con- 
tinuous installments; and, inasmuch as 
the $2,290 paid the annuitant in 1911 
for the surrender of her installment 
vertificate was the present value of only 
the remaining five installments certain, 
it would be equitable to restore her, if 
living, to full benefit as an annuitant. 

Although this was the first case of 
the kind in the Company’s history, its 
justice was apparent. Search for the 
beneficiary was made, and upon locating 
her in Bangor, Maine, all the facts in 
the case were explained, and payments 
of equivalent monthly installments of 
$42.24, instead of annual installments 
of $500 were arranged. 

Incidentally it was learned that the 
business venture of the second husband 
had passed into the hands of a trustee 
in bankruptcy. ‘The financial loss was 
complete. 

Here is a letter from the beneficiary 
in which she expresses her gratitude: 

When your representative called upon me, 
and said that your Company had been search- 
ing for me for weeks, to ‘pay some money on 
an old policy, I could not believe that such 
good fortune was to be mine. 

I have since received your letter with the 
checks enclosed, and find that what he told 
me was not a dream but a great reality, and 
that I am now to receive a Monthly Income 
as long as I live. 

_I was so surprised when 
tive informed me of these 
failed me. But I wish now to express my 
gratitude to the New England Mutual for its 
kindness to me. TI also thank you most 
heartily for al] the trouble taken in my be- 
half, and for wishing me a long life to enjoy 


your representa- 
facts that words 


what an honest Company has _ ‘bestowed 
upon me, 
May God’s blessing rest always upon the 


New England Mutual. 


Gratefully yours, 


AGAINST PUBLIC POLICY 

A decision was recently given by the 
Supreme Court of Alabama holding that 
it is against public policy for life insur- 
ance companies to pay for loss of life 
by suicide. The case in question was 
that of T. E. Lovejoy, administrator, vs. 
Mutual Life Insurance Company. In its 
opinion the court held that an express 
agreement to pay insurance money to a 
beneficiary when the insured was in his 
right mind at the time of committing 
the act would be offensive to law and 
00d morals. 





TRIBUTE TO FLEMING 


Kansas City “Times” Prints Eulogistic 
Editorial on Front Page About 
Life Men 

Kansas City raised more than $1,000- 
000 for the Red Cross. Col. Fred W. 
Fleming was chairman of the Red Cross 
Committee, and so pleased were the citi- 
zens of the city with his work that they 
presented him with a loving cup. The 
Kansas City “Times” published the fol- 
lowing editorial on its front page, un- 
der the heading “The Man Behind It 

All.” 


In the great Red Cross campaign 
one man was on the job night and 
day. ‘His work began two weeks in 
advance of the campaign and it con- 
tinued to the very end. He worked 
out the most effective money get- 
ting organization this town has ever 
had, He mapped out the plan of 
operations. He aroused the enthus- 
iasm of every worker. He got an 
energy and vigor into the organiza- 
tion that surpassed the achieve- 
ments of any private business. ‘To- 
day Kansas City throws up its hat 
for Col. Fred W. Fleming, chair- 
man of the Red Cross finance com- 
mittee, organizer of victory! 


CLEAR CUT PRACTICE 


Attitude of Northwestern Mutual Life 
When Settlement is Made Under 
Installment Options 


It is the practice of the Northwestern 
to permit the beneficiaries to retain the 
original policy or policies, when settle- 
ment is made under the installment op- 
tions. This is important for two rea- 
sons; first, it shows clearly that the 


payments are being made from the gen- 
eral funds of the Company, and are guar- 
anteed by the entire assets. No indi- 
vidual account is created for the pay- 
ment of that particular policy or pol- 
icies. 

Secondly: the beneficiary is receiving 
an income in the form of installment 
payments of life insurance money, and 
such payments are clearly defined in 
the various inheritance and income tax 
laws of the various States and of the 
United States. There seems to be no 
chance of confusing such funds with 
certificates of deposit, etc. 








THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. «. 
are higher this year than ever before. 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 


Our 





TO BOOST SECURITIES 


Forrest F. Dryden Made Vice-Presi- 
dent of Nation-Wide Organiza- 
tion 


With a view to taking an active part 
in. the movement now spreading to 
bring about intensive organization of 
the newly-formed National Association 
of Owners of Railroad Securities, 
Yorrest F. Dryden, president of The 
Prudential Insurance Company; Fred 
W. Egner, vice-president of the Fidelity 
Trust Company, and former Governor 
stokes, of New Jersey, are going to 
bring that State into line. Mr. Dryden 
has been elected a vice-president of the 
association. It is pointed out in the 
association’s declaration that the treat- 
ment of the $17,000,000,000 of capital- 
ization invested in railroads directly or 
indirectly, affects the prosperity of 
some fifty millions of people. 

The first compilation put out by the 
association states that more than one 
million individuals own outright $10,900,- 
000 of railroad stocks and bonds; that 
iife insurance companies have $1,550,- 
(00,000 invested in these securities; 
fire, marine and other insurance com- 
panies $649,000000. The theory of the 
founders of the movement is that the 
real owners of railroad securities should 
now be heard to the end that prices 
cf railroad securities may be stabilized 
and the railroads themselves’ given 
such privilezes in operating as to en- 
able them to maintain their credit. 





FRATERNAL VALUATIONS 

Commissioner Cleary, of Insurance, 
has issued a leaflet in which he shows 
valuation results of the fraternal bene- 
fit societies as of December 31, 1916. 
Wisconsin has twenty-two of these 
societies, and his data includes these 
and 40 others from different States. 

The amount of assets a society should 
vave on hand to mature the certificates 
according to their terms and pay ail 
future death losses in full, compared 
on the basis of the assessments now 
being collected, according to Commis- 
fioner Cleary, does not appear very 
substantial. 

The total net value of all outstand- 
ing certificates (required reserve) is 
shown as $1,018,521,042.98, while the 
assets available for the payment of 
‘uture death claims is reported as $129,- 
924,167.17. The leaflet shows the ratio 
percentage of actual assets to the re- 
quired reserve to be 12.8. Taking the 
Royal Arcanum, which has been some- 
what in the limelight during the past 
sear, owing to the demand for a re- 
ceivership, for an example, its total 
outstanding certificates (reserve re- 
quired) is $6,131,937, while the assets 
wvailable for payment amount to $3,- 
427,424.71, 

It is due to this order however, to 
say that the application for receiver 
has been dismissed by the courts. 


The fall meeting of the Actuarial So- 
ciety of America will be held in Balti- 
more on Thursday and Friday, October 
25th and 26th, at the invitation of the 
Maryland Life. 








funds. 


Resources. 


Fifty years of success 


The Strength of the Company —the 
growth of a half century —towering back 
of every policy contract, assures the largest 
possible measure of securily, service, and 
saving to the insured. 

The wisdom of the founders in restricting the 
Company’s investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 
gether with the greatest earning power on its invested 
It has in addition served the Nation, and 
the wide world in these troublous times, by its signal 
aid in the development of the Country's Agricultural 


The manifold service of the past half century may 
safely be accepted as a criterion of larger service 
in store for its policy-holders and their beneficiaries. 


For Information address Allan Waters, Second Vice-Pres. 


The Union Central Life Insurance Company 
Jesse R, Clark, President 


Cincinnati 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








In soliciting life insur- 

Essence of ance nothing is more es- 

Successful sential than tact. The 

Soliciting man who is always ready 

in mental discernment 

showing and doing the proper thing at 
the proper moment, or avoiding what 
might offend a prospect; who is skilled 
in dealing with men or emergencies, is 
the one who is usually successful in 
landing his game. Perhaps an acquain- 
tance has an abhorrence for life insur- 
ance, as a few men do who have not 
taken the time to weigh its benefits, 
tact knows exactly how to turn that 
man’s mind around and cause him to 
look at the proposition from another 
angle. It will show him that life in- 
surance is something that perpetuates 
human life, that it furnishes food for 
widows and orphans, and supplies them 
with clothing when their bread-winner 
has been taken away. 

Tact will show him that the very 
thing that he has been laboring for all 
his life will not cease when he passes 
away; that there is plenty in this world 
for those who have the money with 
which to buy, and that life insurance is 
the one dependable thing that will pro- 
vide that essential; tact will paint a 
picture of a family living in a comfort- 
able home, surrounded with all the lux- 
uries that contribute to life’s enjoy- 
ments; boys and girls attending educa- 
tional institutions, preparing themselves 
for the economic fields of life, without 
having to begin with a meager learning, 
which means a struggle to keep abreast 
with the strong competition put up by 
those who have been equipped for the 
race. 

Tact tells an agent when to talk and 
when to stop talking; what to say and 
what not to say; in fact, tact is a ba- 
rometer of one’s brains. ‘Tact would 
not suggest approaching a man in a 
crowd for life insurance; it would, how- 
ever, select from a crowd one who is 
most likely to either want life insur- 
ance or at least would listen to a pres- 
entation of the subject at the proper 
time and place; it would suggest that 
you refrain from exhausting all your 
argument at the first conference, and 
from using too many technical terms 
in presenting the proposition, from rid- 
iculing or speaking disparagingly of 
other life insurance companles, or re- 
maining so long as to deter your pros- 
pect from going ahead with his business. 
Tact will prompt you to make a good 
impression and leave your man in such 
a pleasant mood that he will be glad 
to have you—in fact, will ask you to 
call again and give him further in- 
turmation. 

* + +” 
In corporation in- 

Beneficiary’s Rights surance, as con- 

in Corporation trasted to insur- 
Insurance ance in favor of 
individuals, the 
position of the insured and the bene- 
ficiary is practically reversed. In the 
one the beneficiary (the corporation) 
pays the premiums and is at all times 
the real party in interest; in the other 
the insured (the individual) pays the 
premiums and usually retains for him- 
self the full control of the policy. 

This important distinction must at all 
times be kept in mind by the agent 
when filling out applications for pol- 
icies of corporation insurance. Since 
the corporation pays the premiums, 
it, rather than the insured, naturally 
should receive all dividends on the pol- 
icy. Again, the corporation should be 
privileged to negotiate loans on the 
policy without the requirement that the 
insured join in or consent to them. The 














corporation, too, must be protected 
against the insured; that is, the op- 
tions must be reserved to the corpora- 
tion so that the insured will find it im- 
possible to surrender the policy and 
collect the cash value for his own pur- 
poses. 

Unless contrary to the laws or in- 
surance department requirements of 
iny particular State, the Mutual Life 
will, when specifically requested in writ- 
ing in the application, so modify the 
regular policy forms that these rights 
of the corporation will be fully pro- 
tected, For purposes of illustration we 
quote the following from a corporation 
insurance policy recentiy written: “It 
is mutually understood and agreed be- 
tween all parties in interest herein that 
the beneficiary (here the name of the 
corporation is inserted), herein men- 
tioned, shall have the gole power with- 
out consent of the insured to obtain 
all benefits and exercise all options 
conferred by the clauses entitled ‘Par- 
ticipation,’ ‘Loans’ and ‘Options on Sur- 
render or Lapse.’” 

oa * +” 


Every student of economics 

The knows that the purchasing 

Cheap power of money changes from 

Dollar decade to decade. How this 

applies to life insurance is 
clearly expressed in the current issue 
of the Northwestern Mutual Life’s 
“Field Notes.” That paper says: 

We are sure of three things, viz: 
first, the purchasing power of our dol- 
lar does vary; second, its purchasing 
power is now and for some time past 
has been decreasing; third, such pe- 
riods of decreased purchasing power, or 
inflation of prices, have always been 
followed in the past by a period of re- 
adjustment, the exchange value of the 
dollar has again increased and prices 
have decreased. It seems certain there- 
fore that in the years to come history 
will repeat itself, and our standard of 
exchange, the dollar, will regain some 
of its apparent loss in purchasing 
power, 


This is of particular interest to us 
in connection with life insurance. The 
net cost of life insurance protection, ex- 
pressed in dollars, has been steadily 
decreasing for a number of years past, 
but on the other hand the purchasing 
power of the money paid in death claims 
and matured endowments has also been 
decreasing, necessitating a larger 
amount of insurance for the man who 
desired to provide for a certain fixed 
measure of protection for his depend- 
ents. Another and very important ele- 
ment enters here however. A man in 
buying a thousand dollar life policy is 
paying a small number of dollars today 
in return for the promise of the life in- 
surance company to repay one thousand 
dollars in the future. It is a contract 
for the future delivery of one thousand 
dollars. The dollars used today in 
meeting the premiums are so called 
“cheap dollars,” that is, their purchas- 
ing power in exchange for the necessi- 
ties of life is relatively small. The 
claim will be paid in the future how- 
ever and in all probability many years 
in the future. ‘We can reasonably ex- 
pect that in this future period the dollar 
will have readjusted itself, and will 
have a higher exchange value—in other 
words, we can today buy life insurance 
with cheap money and most of it will 
be repaid in so called ‘dear money” or 
dollars. The insured or his family will 
correspondingly benefit because the pol- 
icyholder was wise enough to take his 
insurance during the present period of 
“cheap dollars.” 


THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE COM 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 











ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1916: 


OIE i vitcn<tivcdesatdatddbtascass deessses RbedEsaGbeawemsnneyedeietesnsseessouswa + $14,464,552.23 
SUED cacdsuiroetepeecsenceusenecbesetioerees, tonveseseeieneseneeens soadneeeenes 12,436,717.56 
Capital and ee pnmewn Mbdeniiad acon dedaiamenhoniwbmiabebin peceue 027 834.67 
SS 00l MENML,. sis iiasetbedibbnebhaicsGenseGnetcebbokegusentecnepeeenee eee 118,349,212.00 
Payments to Policyholders since Organization \sddnenicnneacisouinesseesbeonniinn 18,119,172.50 
_ Is Paying its Policyholders Over...........0.c.cccececeseeeees menncaeea $1,300,000.00 ‘annually 


GOooD TERRITORY FOR LIVE AGENTS 














The PROVIDENT | |" Persson fauey 


Life and Trust Company ennai 


gives you something absolutely new 
and different to talk to your pros- 


OF PHILADELPHIA, PA. —- aa ae fe oe on 
making. 


Our Life Insurance Contracts con- 
tain the most to date clauses 
known to the Insurance World. 


What do most men fear? 
: ‘ s The Accident and Health gives full 
An insufficient reaee for protection for at least a rd rd less 
their wives and children — coger pn gt 
if they die, and for their ; is oun Oe de. 


as liberal as can be ma 
own old age if they live. WRITE AND WE WILL TELL 


YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company 
of Pittsburgh 


FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 


WE WILL INSURE THE 
INCOME IN EITHER EVENT. 


Write for Information 
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NATIONAL LIFE INSURANCE COMPANY 


(MUTUAL) 
MONTPELIER, VERMONT 
67th Year 
FRED A. HOWLAND, President 


On paid-for insurance basis and with bonds valued at par only (market 
value $409,882 above par) the 67th ses shows: 


DE: scecvinsons . piekwachanadan . -$66,426,040.82 
errr re Resa ie aici sal eat ae 268, 494.36 
NE: wredncedescou pee eee we -+++ $ 4,157,546.46 


INSURANCE IN FORCE ............$212,037,400.00 
A good company for the policyholder and the agent 
EDWARD D. FIELD, Superintendent of Agencies. 








The Connecticut Mutual Life Insurance Company, 
PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 
Insurance in force, 107,262 Policies for..............ssescsccececccccecescececes $253,439,405.12 
WHAT NO OTHER COMPANY HAS DONE 
To repay to its Policyholders in Death Claims, Endowments, Dividends, Sur- 
render Values, Annuities and other credits more than they have paid to it in premiums. 
It stands alone in that result. 





Total premiums received, Dec. 1, 1846, to Dec. 31, 1916 ............seeeeeees $310,337,255.71 
Total returned to Policyholders, as above noted, in same perio .-  319,548,729.00 
Excess of amount returned...... EELS ELEN RE ° 9,211,473.29 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 
By the State of Texas, June 28, 1915 

‘“It is noteworthy that this Company was organized without any promotion expenses.’” 

‘**I beg to report further that I find the Company in excellent financial condition.” 

“The volume of its business has steadily increased, its surplus is growing rapidly and 

its funds are being carefully conserved under expert supervision.”’ 


Home Office, DALLAS, TEXAS 
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Mutual Benefit’s 
War Time Rulings 
COMPANY INSTRUCTS AGENTS 
HOW TO USE SAME 


Is Applicable to War Clause Recom- 
mended by Commissioners and 
Supersedes Previous Ruling 





The Mutual Benefit outlines its 
position on the war clause in the fol- 
lowing message-to its agents: 

No War Clause Over 45 

“1. Policies issued on applications in 
connection with which the medical ex- 
amination was made on or after July 9, 
1917, will contain the war clause rec- 
ommended by insurance commissioners 
in place of the clause heretofore used, 
provided that at the date of the appli- 
cation the insured rates at age forty- 
five or a younger age. If the insured’s 
age at the date of the application is 
above forty-five, no war clause will be 
imposed, provided the applicant is not 
a member of any military or naval 
organization and has no intention of 
becoming a member of any such or- 
ganization or engaging in military or 


naval service. 
“The new war clause reads as fol- 
lows: 


“If within five years from the date of 
this policy the insured shall engage in 
any military or naval service in time 
of war, the liability of the Company in 
event of the death of the insured while 
so engaged, or within six months there- 
after, will be limited to the return of 
the premiums paid hereon, exclusive 
of any extra premium paid for military 
or naval service, less any indebtedness 
to the Company hereon; unless before 
engaging in such service, or within one 
month (of not less than thirty days), 
or at the time of paying the first pre- 
mium due hereon, if the insured shall 
be then so engaged, the insured shall 
pay to the Company at its home office 
in Newark, New Jersey, such extra an- 
nual premium or instalment thereof as 
may be required by the Company, and 
in like manner, while the insured shall 
continue so engaged, shall pay with 
each regular premium as it falls due, 
such extra annual premium or instal- 
ment thereof as may be required by 
the Company. 

“Within one year after the termina- 
tion of the war the Company will re- 
turn such portion of the extra premiums 
as in its judgment will not be required 
to cover the extra hazard. 

Supplement to Application Forms 


“2. Two new supplements to appli- 
cation have been prepared. For all 


applicants whose age is not over forty- 
five, the form of supplement which. re- 
cites the war clause, being Form No. 
475, will be used. The other form of 
supplement, being Form No. 475-A con- 
tains the same questions but does not 
include the war clause. This form will 
be used where the insured is over 
forty-five years of age and is not en- 
gaged and has no intention of engaging 
in military or naval service. One of 
these forms must accompany every ap- 
plication for insurance. 

“3. If the application does not show 
that the insured is engaged in military 
or naval service, the following notice 
will be attached to the first premium 
receipt of each policy issued with the 
uniform war clause: 

“Important—Attention is called to 
the policy provisions regarding military 
or naval service in time of war, and to 
the extra premiums payable in the 
event thereof. 

“For the first year of this policy the 
extra premium will be at the following 
rates for $1,000 insurance: $37.50 if 
paid annually; $19.13 if paid semi-an- 
nually; or $9.75 if paid quarter-annu- 
ally. The extra premium is payable at 
the same time and in the same manner 
as the regular premium. For any in- 
terim between the date of engaging in 
Such service and the next regular pre- 








44 MILLIONS from 42 AGENCIES 





THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 





New England Mutual Life 





Insurance Company 
BOSTON, MASS. 








mium due date the extra premium is 
at the rate of eleven cents per day per 
$1,000 insured, but not more than the 
extra premium for the full period from 


-the last to the next premium due date. 


The extra premium or instalment there- 
of must be paid to the Company at its 
home office in Newark, New Jcrsey, 
within one month of the date of enter- 
ing upon such service. Othe: wise the 
Company’s liability under the contract 
shall be only as set forth therein. 


(To be continued) 
SOLD LIBERTY BONDS 


Bankers Life, of Des Moines, Sold 
More Than a Million Dollars’ 
Worth 


The Bankers Life of Des Moines, 
played more than a million dollar part 
in the Liberty Loan campaign. The 
Company itself bought $100,000 worth 
of bonds and every member of the 
home office force joined in making sub- 
scriptions which amounted to over $25,- 
600. The home office employes also 
sold Liberty bonds in the total sum of 
$20,000. The field force reported aggre- 
gate sales of approximately one mil- 
lion dollars. 

The general agencies of Elmer Dwig- 
gins of New York, and George R. Craft 
of Cleveland, were in the lead with 
total sales of over $300,000 each. 

INSURING SHIP CREWS 

A number of applications for insur- 
ance for officers and crews of Amer- 
ican merchant ships are being received 
at the Bureau of War Risk Insurance, 
at the Custom House in Philadelphia. 
The vessels are each carrying from 
forty to fifty men and the policies will 
run from $65,000 to $67,000. As fast 
as the crews are completed arrange- 
ments are made to insure them at 
once. Scores of inquiries are coming 
in daily for information. 

ROSEN STILL IN LEAD 

During May the six leaders of the 
New York Life on volume of paid busi- 
ness were H. B. Rosen, New York; S. 
Hertz, Philadelphia; Lawrence Priddy, 
New York; G. W. Taylor, Missouri; S. 
L. Joseph, New York; and Harold 
Pierce, Philadelphia. 


BROKE ITS RECORD 

The June bulletin of the Connecticut 
General Life Insurance Company shows 
that the Company wrote new life 
business since January 1, amounting 
to $16,878 751, as compared with $12,- 
714,175 for the corresponding period 
iast year. 


AN EFFECTIVE DRAWING 


Story of a Laundress’ Position Wanted 
Ad Pictured as Insurance Argu- 
ment 


The Missouri State Life has issued 
a patriotic number of the “Missouri 
State Life News,” which goes to its 
thousands of policyholders. The num- 
ber is not only unusually interesting 
but it is well arranged typographically. 

The leading article is entitled, “Life 
Insurance—War—Humanity.” A cen- 
tral spread carrying the caption, “The 
story of the Want Ad.” is a most effect- 
ive life insurance argument. The ad 
is that of a laundress who wants a po- 
sition. A drawing represents her at 
the bedside of her dying husband with 
her two children at her side. Under- 
neath in large type appears the fol- 
lowing: 

He meant to buy life insurance—he 
knew they would need it “if” he should 
die—but he failed to provide for the 
“when” he did die 

His wife didn’t know his financial 
circumstances — but his widow soon 
found out 








WANTS WOMEN INSURED 


An article in the “Massachusetts 
Workmen” by J. R. Fisher advocates 
the admission of women to the A. O. 
U. W. of Massachusetts, a society which 
at the present limits its membership 
to men. Mr. Fisher presents statistics 
to show that the mortality experience 


of women is as favorable or better 


than for men. 


Company Rules On War Risk 
(Continued from page t4.) 
Reserve Corps, or encampments en- 
tails an extra hazard. It is, therefore, 
permitting such service without extra 
rremium. Furthermore, it does not be- 
lieve that any extra premium will have 








The Nation Needs Its Business 


Not less patriotic than those who serve the 
nected with the war, are those who keep the 
Their work contributes to the country’s moral 
financial foundation on which our great part in the war must rest. 
one of the great conservators of national resources, : ¢ : 
myriad homes of the people and the businesses which furnish their maintenance. Life 
insurance has therefore a great opportunity and a great duty in this time of crisis. 


Occasionally we have a General Agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Massachusetts 
Incorporated 1851 


organizations directly con- 
business steadily turning. 
as well, keeps sound the 
Life insurance is 
protection of the 


Nation in 
wheels of 
poise, and, 


through its 








to be collected when mobilization is 
effected. 

In discussing European = service, 
President Smith said: 

“Should our troops go to France, 


there may be vast differences in the 
amount of exposure. It may be that 
they will be assigned some special mis- 
sion without great war hazard, or they 
may be put into the front ranks where 
the hazard entails an extra war risk 
of large percentage. It is our purpose 
to impose no extra premium, except 
as required by the particular facts 
connected with the service of each pol- 
icyholder, on the principle that each 
case must govern itself. We believe 
this better than fixing a low rate for 
all policyholders, or a maximum rate 
too high for most cases, too low in a 
few cases. For illustration, some com- 
panies are proposing to charge $37.50 
per thousand in all cases of mobiliza- 
tion. This cannot be accurate, as few 
of those mobilized are likely to incur 
extra risk, and many. are paying for 
the few, Others are fixing a maximum 
rate of 10 per cent. This amount, how- 
ever, is far too large, and likely to be 
prohibitive to most of those to whom 
it applies, and not sufficient for those 
iew who are placed in the front ranks 
on the firing line. 

“We believe that our clause is the 
fairest and most equitable possible for 
w3 to adopt. dt provides for meeting 
only the actual cost of the extra haz- 
ard. It does not seek to shift this 
extra rate trom the few to the mony, 
nor make any extra rate ap)ticable 
until the facts are before the Company. 
It does not undertake to say before- 
hand what the minimum or maximum 
of auch extra hazard may be, as no one 
cyl now tell what exigencies muy or 
may nol erise, 

“The Company has no desire to gain 
from the use o; any war clause. This 
must be borne in mind by both agents 
and intending policyholders, and, there- 
fore, that clause which permits of the 
policyholder and the Company meeting 
each emergency as it arises is fairest 
for both. We have considered this 
clause carefully. We must protect our 
policyholders, and we must not levy 
from therm extra premiums to guard 
against hazards which may not arise. 
Our clause is drafted, and very care- 
fully drafted with this in view, and we 
submit that a careful consideration of 
its provisions will not only enable you 
to highly recommend it to your appli- 
cants, but will meet their ideas of 
equity and tair dealing. Some agents 
have said that the clause is too in- 
definite, but thet is its merit, not its 
defect. It is as definite as the uncer- 
tainties of this war permit, and to 
make a definite rule to govern an in- 
definite situation always means that 
the rule ‘uaker that is, che Compaiuy, 
must give itself the benefit of all 
doubts What we, have done is to 
formulate an elastic clause that will 
permit of our meeting the facts ss trey 
arise, without benefit to ourselves ant 
in perfect fair dealing with our po'icy- 
holders.” 

Ohio State Life 

The Ohic State Life war regulations 
limit the amount of insurance granted 
to any policyholder to $1,000, which 
will be increased by the required legal 
reserve on the amount of insurance in 
excess of $1,000. 

Extra premium for military or naval 
permit during the first year will be 
$37.50 per thousand. The refund of 
special reserve not required to cover 
the extra hazard will be made at the 
end of the war. 

Men who have entered, or are about 
to enter, the military or naval service 
will not be considered for insurance, 
Men of conscripted ages may be written 
unless drafted. 

The war rider of the Capita] Life 
undertakes the charge of $50 extra pre- 
injum, either by reduction of the death 
benefit, or the maintenance of the face 
of the policy at an increased charge. 





The George Washington Life now 
has a $100,000 league. 
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This newspaper is owned and is pub- 
lished every Friday by The astern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; B. F. 
Hadley, Vice-President; W. L. Hadley, 
Secretary. The address of the officers 
is the office of this newspaper. Tele- 
phone 2497 John. 

Subscription Price $3.00 a year. Single 
copies, 15 cents. 

Entered as second-class matter Jan- 
uary, 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


THE McADOO CONFERENCE 

‘There was something inspiring in the 
way the companies responded to Sec- 
retary McAdoo’s call for a conference 
on indemnification of sailors and _ sol- 
diers; and it showed that in the 
of a great issue companies large and 
small can work together in utmost har- 
mony. ‘The spirit of co-operation among 
the executives, coupled with their de- 
sire to aid the Government, was so 
manifest that the Secretary went out 
of his way to speak of the patriotism 
and vision of these executives. It was 
also gratifying from the life insurance 
viewpoint that Mr. (McAdoo now stands 
committed to the indemnity proposition 
and has the distinction between that 
and government insurance clearly 
in his mind. 


face 


80 


PROVIDENT L. & T. CHANGES 


The Provident Life and Trust Com- 
pany has adopted several important 
changes. 


At the first of this year the Company 
adopted a new edition of policies con- 
taining a schedule of non-for- 
feiture and loan values. In view of 
the fact that the life and endowment 
premium rates of the Provident have 
remained practically unchanged from 
1868 until about a year ago, when an 
adjustment in the premium loadings was 
made, it has been deemed fitting that 
all of the policyholders of the Company 
should be entitled to paid-up, cash and 
loan values computed on a_ uniform 
basis. Policies issued prior to 19038 
contain non-forfeiture values based upon 
the Actuaries’ 4 per cent. table. Those 
issued from 1903 to 1916 inclusive con- 
tain values upon the American 3% per 
cent. basis. All of these policies will 
now be entitled to paid-up, cash and 
loan values upon the American 3% per 
cent. basis, using the revised and more 
liberal surrender charges provided by 
the new edition of policies. To make 
the retroactive change effective, no ac- 
tion on the part of the policyholder will 
be necessary. When paid-up, cash or 
loan values are granted, they will as 
a matter of course be computed upon 
the new basis. 

By the adoption of this retroactive 
measure, the older policyholders of the 
Provident will receive a substantial ben- 
efit which will afford them tangible evi- 
dence that the Company is caring for 
their interests by granting privileges 


revised 


that time has shown can be granted 
with safety. 

Commencing July 
benefit was extended by the Company, 
in that the holders of policies issued 
prior to the new edition of policies 
adopted this year, may, under certain 
conditions and in advance of the time 
when their policies become payable, 
elect to have the policy proceeds applied 
under any one of the applicable optional 
methods of settlement contained in the 
new edition. 

The new options that will 
come available to old policies are: 


1 another valuable 


thus be- 


Option 1, whereby the proceeds of 
a policy may be left with the Com- 
pany at a rate of interest not less 
than three per cent. 

Option 2, the annuity option. 

Option 3, whereby the proceeds of 
the policy may be paid in a limited 
number of installments. 

Option 4, which provides a life in- 
come to the beneficiary, a certain 
number .of payments guaranteed, 
and 

Option 5, which provides a joint 
life and last survivorship income to 
the insured and beneficiary at the 
maturity of an endowment policy, 
with a definite number of payments 
guaranteed. 

Also commencing July 1 the Provident 
discontinued its renewable term policy, 
but will continue to write, as heretofore, 
convertible term insur- 
This action on 
is a logical 
has taken 
Term 


non-renewable 
ance at present rates. 
the part of the Company 
development of the stand it 
in the matter of term insurance. 
insurance is adapted to protect the in- 
sured against a definite risk extending 
over a limited period. Experience has 
amply demonstrated the fact that the 
renewable term policy, because of its 
deceptively low cost, is frequently re- 
newed beyond the period for which the 
temporary protection is needed. The 
ideal of any Company be to 
sell the type of policy with which the 


should 


policyholder will always be satisfied. 
The ‘Provident has become convinced 
that the renewable term policy is at 


yariance with this ideal. 


LIFE ASSOCIATION MEMBERSHIP 

Perhaps the talked of 
in connection life association 
activities, where men are banded to- 
gether for the common good of the 
pusiness, is the fact that in union and 
numbers there’ is strength. This 
seems to count little with certain 
life underwriters’ associations. 

While in no way having behind it 
the unanimous endorsement of associa- 
tion members, there are known in- 
stances where membership has been 
denied good agents representing some 
of the younger and smaller life com- 
panies, just because they represented 
such companies. This sort of action 
retards association advancement, nar- 
vows its usefulness and robs it of the 
power of performing the very service 
which brought the association into be- 
ing. 

The fact that a man or woman is a 
life insurance agent, maintaining good 


most point 


with 


for 


principles and practices, abiding by 
the laws supervising the writing of 
iife insurance business in association 


territory should determine their eligibil- 
ity to membership in an agents’ asso- 
ciation. 

This at- 


should receive 


question 























KELLY 


WILLIAM B. 


William B. Kelly has become asso- 
ciated with the Girard Fire & Marine 
of Philadelphia, as assistant to Presi- 
dent Gratz, announcement of which was 


wade in last week’s edition of The 
astern Underwriter. Mr. Kelly was 


‘ormerly with the Arizona Fire’ in 
charge of its Eastern department. 


A cS + 
Charles T. Carpenter, of the Carpen- 
ter Insurance Agency of Coffeyville, 


Kansas, has four sons enlisted for war 
duty and the only thing that has kept 
a fifth son from doing likewise is his 
extreme youth. The four Carpenter 
brothers, who have answered the Call 
of their country are Sam, Charles T., 
Jr., Walter and Hugh. Both Sam and 
Charles have been associated with their 
father in the insurance business. Sam 
has already seen active service on the 
border last summer. All four brothers 
belong to Company M, K. N. G. The 
Carpenter agency has been writing a 
substantial volume of business in the 
* ok * 


Cleon Krouse, son of Clarence 
Krouse, Philadelphia local agent, is re- 
turning to Philadelphia on a six weeks’ 
leave of absence from the front. Re- 
cently, he was poisoned from drinking 
from a well that had been tampered 
with by the enemy; but cables that he 
is recovering. 

ae K oe 

Paul L. Woolston, a well known 
actuary and examiner of Denver, Col., 
has been appointed consulting actuary 
for the Nevada State Life of Reno, 
which was recently licensed, and is the 
first life insurance company organized 
in that State. 

ae a * 

Barry Truscott, son of the vice-presi- 
dent of the Camden Fire Insurance As- 
sociation, has been commissioned a 
second lieutenant in the British Royal 
lying Corps. 

* * os 

Henry G. Stephens, secretary of the 
*acific Fire, is at Sea Girt, N. J., where 
be is stationed as a captain in the 
Ordnance Department of the Army. 





tention at the forthcoming annual meet- 
ing of the National Association of Life 
Underwriters at New Orleans. 








THE HUMAN SIDE OF INSURANCE 
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Henri Balu, European actuary of the 
Equitable Life Assurance Society, is 
receiving the condolences of his many 
friends in this country, on the death of 
his two sons. A letter which he sent 
to Fourth Vice-President Rosenfeld, an- 
nouncing the death of his second son, 
sounds a pathetic and lofty note of no- 
bility. 

“Dear Mr. Rosenfeld: 

“Barely a few months have elapsed 
since you had the kindness to express 
to me the warm expression of your per- 
sonal sympathy on the occasion of the 
death of my eldest son who fell at Ver- 
dun on the 6th of April, 1916. 

“It is a second death, equally glorious, 
which I now have to announce to you, 
which has deprived me of my younger 
son who was killed near Rheims on the 
26th of April last at the same age of 
twenty years. 

“In the month of January when I 
spoke with you about him he was then 
still in the rear of the fighting line, but 
we felt that the hour of danger was 
near. It came for him at the time of 
the great attack of the 16th April, and 
on the same day, at six o’clock in the 
morning, he met his death by the sud- 
den fire of machine guns. 

“My son was happy in his patriotic 
faith to participate in the great battle 
but, like his brother, he fell after only 
a few hours of fighting. He neverthe- 
less had the happiness before dying to 
pass over the German position which 
his regiment had taken, and now he Jies 
in his last sleep on the reconquered 
ground. 

“May the loss of my two sons, young 
and devoted victims of the war, with 
the merits and heroism of many of their 
comrades similarly fallen, advance the 
hour of a glorious and durable peace 
which will terminate such sacrifices and 
prevent the mourning of other families. 

“HENRI BALU.” 
* + 4 

Mrs. Frederick A. Savage, acting gen- 
eral agent of the New England Mutual 
Life, was in New York City last week. 
Mrs. Savage had never had a day’s busi- 
ress experience until her husband went 
into the naval service, but pitched in 
and has done splendid work. Mr. Savage, 
who is with the United States Naval 
Volunteers, is now in command of the 
Cape May section. 

+ * * 

Miss Annie Russell, of the Equitable 
in New York, has qualified for the 
Quarter Million Club of the Society. 


BUFFALO ELEVATORS 
Plans to Protect Them Against Fire 
Submitted to Authorities in 
Washington 


Tentative plans and suggestions for 
the protection of Buffalo’s great grain 
elevators during the period of the war 
have been worked out and sent to 
Food Commissioner Hoover, agreeable 
to suggestions made to local under- 
writers and grain men this week by 
representatives of the National Board 
of Fire Underwriters and of Adjutant 
General Stotesbury’s office. © 

These plans, following a day spent in 
inspection of the waterfront and a sub- 
sequent conference in the Iroquois, 
were taken to Washington by W. E. 
Mallalieu, manager of the National 
Board of Fire Underwriters. 

“It would hardly be proper to give 
an outline of the report before it is 
considered by Commissioner Hoover,” 
said EB. Harrison Sigison, manager of 
the Buffalo Association of Fire Under- 
writers, this morning. “Plans have been 
formulated which will, if adopted, we 
believe, result in adequate protection 
to local grain elevators, thus tending to 
a nationwide plan of food conservation.” 
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New York “Tribune” 
Schreiner “Spy” Story 


SAYS RE-INSURANCE MAN 
CAME HERE AS VALET 








ALSO 


This is Denied By Fellow Passenger— 
New York Daily Attacking 
German Companies 


On its front page nearly every mor- 
ning for a week the New York “Trib- 
une” has been criticising the President 
and Superintendent Phillips for permit- 
ting German companies to transact busi- 
ness in this country. The chief com- 
plaint of the “Tribune” is that the com- 


panies and their representatives are 
placed in possession of information 
about ships and ammunition plants 


“which the newspapers are not able to 
print because of the censorship.” 

“The Tribune” seems to have a par- 
ticular grudge against Carl Schreiner, 
manager of the Munich, and has twice 
printed the statement that after the war 
began he “escaped” from England by 
booking passage as a valet to a friendly 
American millionaire. “The Tribune” 
coes not mention the insurance man’s 
name, but uses the name of the Com- 
pany and makes the identification so 
plain that there is no doubt who is 
meant. 

The valet story, whether true or false, 
has caused considerable amusement on 
Villiam Street among insurance man- 
agers personally acquainted with Mr. 
Schreiner’s dominant characteristics. 
They are trying to picture him acting 


in a menial capacity. 
Hartford Man Who Traveled With 
Schreiner 

The ‘millionaire’ for whom Mr. 
Schreiner is alleged by the “Tribune” 
to have been a valet is G. F. Heublein, 
of Hartford. The Hartford “Courant” 
interviewed Mr. Heublein when the 
“Tribune” story came out, and then 
printed this version: 

“The ‘Tribune’ story apparently re- 


fers to Mr. Schreiner, who was report- 
ed to have made a quick getaway from 
England with Gilbert F. Heublein of 
this city two weeks after the European 
war broke out in August, 1914. Accord- 
ing to the ‘Tribune’ story, Schreiner 
reached the United States by playing 


the part of a valet for Mr. Heubiein. 
Another story has had it that Mr. 
Heublein acted as valet for Mr. 


Schreiner. 
Heublein Denies It 

“Mr. Heublein talked freely about his 
trip from Europe when asked about it 
last n‘ght. He said that he and Mr. 
Schreiner returned on the Laconia in 
1914 but denied that either had traveled 
on the passport of the other. Pass- 
ports were not needed on that trip, said 
Mr. Heublein. Both came over on the 
regular passenger list after booking at 
the Cunard offices. He said the only 
trouble in securing passage was caused 
by the fact that some 10,0090 people 
were making attempts to secure tickets. 
He mentioned the fact that he had to 








secure a passport when he went to 
Europe a year ago, but pointed out that 
when tne war broke out and passengers 
were returning to America in a panic 
no passports were needed and no one 
had one. 


“Mr. Heublein has known Mr. 
Schre’ner for twenty or more years and 


regards him highly. He said that Mr. 
Schreiner’s property may have b2en 
confiscated in England as all German 


companies in England were closed 
after the war began. 
tively, however, that a wireless outfit 
was seized on Mr. Schre‘ner’s London 
house or that he was forced to flee the 
country on account of any acts. 

“Mr. Heublein said he had often 
heard the report relating to the fraud- 
ulent passport and he was glad to take 
the occasion to deny it. 


up 
He denied posi- 


Schreiner Born in Germany 

“Carl Schreiner, president of the 
First Re-‘nsurance Company of Hart- 
ford, and manager of the Munich Re- 
insurance Company, was born in Ger- 
many, February 7, 1855. After finish- 
ing his education in the high school in 
Germany he was employed in the early 
years of h‘s life in the eflice of a cotton 


mill, where he received his first busi- 
ness training. In 1874 he entered the 
insurance business, and, after the 
Munich Re-insurance Company of Mu- 
nich was organized in 1880, he was one 
of the first men employed by that 
Company. 


“Schreiner left the Munich in 1886 to 
accept the management of the Baden 
Company and Re-insurance Company in 
Mannheim, but re-entered the service 
of the Munich Re-insurance Company 
in August. 1890, when he assumed the 
management of the fore’'gn department 
of the Compony in London, 

“In 1891 the Munich cemmenced to 
transact re-insurance business in the 
United States, this business also being 
organized bv Schreiner. In 1898 the 
Company established its United States 
Department, of which Schreiner is 
manager.” 

On Tuesday the “Tribune” printed a 
despatch from Hartford saying Schrein- 


’ 


er had left Connecticut without per- 
mission and is in the Adirondacks. 
AMERICAN’S MARINE AGENCY 


Ss. D. McComb & Company, Inc., Made 
Managers of Marine Department 
of Newark Company 


The American Insurance Co., of New- 
ark, this week announced the appoint- 
ment of S DPD. McComb & Co., Ine.. as 
managers of the marine denartment 
af the company effective immediately. 
Ss. D. McComb & Co.. Inc., are located 
at 56 Beaver St. and represent for 
marine business the American. Glens 
Walls, Globe & Rutgers, and Hartford 
Fire, 


APPOINT TRUSCOTT 
J. Lynn Truscott vice-president of 
the Camden Fire, has been appointed 
renera! agent of the British-America 
for the State of New Jersey. 





1 LIBERTY STREET 


THE SCOTTISH 





E. F. FLINDELL 


Telephone John 2612 


Representing 


UNION 
For the United States and Canada 


THE YORKSHIRE INSURANCE CO., LTD. 
For the United States and Cuba 


NEW YORK CITY 


& NATIONAL 























FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - : - - $1,000,000.00 
Assets - : . ° 2,748,832.19 
Liabilities (Except Capital) - : 1,039,977.81 
Surplus to Policyholders . ° 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY CO. 














LEWIS & GENDAR, Inc. 
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Commonwealth Insurance Co. of New York 
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Northern Asse. Co., Ltd. of Eng biremen'’s luc, Co. of New Jersey 
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Pelephones 63/0-63/ 1-03 
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W. L. WEBSTER & CO., INC., 
ONE LIBERTY STREET, NEW YORK CITY. 
Correspondent for 
Fire Insurance Companies desiring to secure for their local agents lines 
on out of town risks, controlled by brokers. 
SAMUEL W. SCOTT, Underwriting Manager. 
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54,256.92 
200,000.00 
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Munition Plants 
and Fire Hazards 


PRODUCTION OF HIGH EXPLO- 
SIVES AND WAR MATERIALS 


Processes Entering Into the Manufac- 
ture of the Two Most Dangerous 
Substances 


In view of the exceptional promi- 
nence now given to the fire hazard in 
plants manufacturing materials used in 
the production of high explosives or 
other war necessities, a description ol 
the processes entering into the manu 
‘facture of two of the most hazardous 
substances now being produced in enor- 
inous quantities, where formerly they 
were little more than a by-product or 
an incident of the output of plants pro- 
ducing other and less hazardous chemi- 
cals, is interesting. 

In the manufacturing of benzol the 
processes are as follows: Coal gas from 
the gas plant ‘s passed through two 
water tanks, then through two tanks of 
straw oil, then through two empty drip 
venks, thence back to the gas manufac- 
turing division of the works. From a 
storage tank straw oil, which is a 
petroleum distillate, which flashes at 
about 300 degrees, Fahr., passes by 
gravity through the gas condensers 
dissolving from the gas several com- 
pounds including among others naphtha 
“Cc benzol toluol and naphthalene. 
This charged oil is returned to a stor- 
aze tank, which, with the oil scrubbing 
and drip tanks, are connected by a 
pump to a tank on the roof of the still- 
house or to a reserve tank. Thence the 
charged oil is passed to the still, which 
is heated by direct and indirect steam. 
The distillate passes to a condenser 
und then to a cooler, from which it is 
still further cooled by flowing over 
pines containing cold water. 

This step is performed in the open 
cir and vapors of benzol, naphthalene 
and probably other volatiles are given 
off into the air and escape. This ap- 
pears to be the chief hazard of the pro- 
cess, as mixtures of these gases with 
air are explosive. From the tank under 
the cooling coils the products (two 
separate mixtures) are separately 
pumped at separate times to storage 
tanks there awaiting shipment. The 
two mixtures are called “primary oil” 
and “secondary oil.” The first boils as 
from 50 to 120 degs. C. The primary 
cil contains benzol and other light in- 
eredients of coal gas, while the second- 
ary oil contains toluol and other heavier 
ingredients. 

It is believed that a uniform mixture 
of 10 per cent. of water with picric 
acid would warrant its shipment as an 
inflammable rather than as a high ex- 
piosive, provided that the material is 
packed in a container practically air- 
und water-tight to prevent evaporation 
of the water. The relative explosibility 
of various materials is as follows: Dry 
gun cotton, 5; wet gun cotton, 40; 
picric acid, dry and compressed 20; 
tri-nitro-toluol, dry and compressed, 80. 

Both picric acid and _ tri-nitro-toluol 
will burn when sufficiently dry with 
considerable rapidity similar to cellu- 
loid. The wet materials can never be 
exploded. The dry picric acid will 
ourn freely, but the vapors ‘from this 
combustion will eventually form an ex- 
plosive. The materials cannot be de- 
tonated in the ordinary sense of the 
word. Althouvh the explosive hazard 
at risk is inherent, explosions are un- 
likely. 

The final rectifying of benzol and 
toluol is done at the main works. From 
the still the remainder of the straw 
cil is cooled sent through decanters 
and pumped to storage tanks from 
vhich it is returned to the tanks at 
the beginning of the process and is 
used over again. 

Picric acid (tri-nitro-phenol), is a 
yellowish erystalline salt having a 
moisture content of about 20 per cent., 





B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 
Lines Bound Anywhere in New York State 
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CLARENCE A. KROUSE & CO. SAF BFACTION 
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307 FOURTH AVENUE 





LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 
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and never tess than 10 per cent. It is 
classed by the Interstate Commerce 
Commission, when in this condition as 
an inflammable solid. 

Pure benzol is pumped to the sul- 
phonating shed, where it is treated 
with sulphuric acid and the benzol be 
comes converted into sulphonic acid, 
which is a partial solid and non-hazard- 
ous material. This sulphonic acid is 
then treated in kettles with caustic 
soda. These kettles are heated with 
fuel oil burners, and the product is 
erude carbolie acid. This crude product 
is dissolved and recrystallized in steam- 
heated vats in the refining building. 
Certain liquids which might go to waste 
are absorbed and recovered in the re- 
Claiming building. 

The nitreting of the pure phenoij is 
done in earthen crocks holding 100 
vallons set inside of wooden tubs in 
Vhich steam coils are inclosed about 
the vats. The nitrating is done by 
introducing nitrate of soda and_  sul- 
phuric acid, and a careful regulation 
of temperature determines the success 
of the proper nitration to produce tri- 
nitrate of phenol or picric acid. The 
tiberated fumes of nitrous oxide are 
‘onducted away in brick ducts to a 
condensing tower outside, where nitric 
acid is virtually remade. The picric 
acid, a crystalline salt, must be washed 
to free all the acid and passed through 
lilters. 


ARE BRITISH-AMERICA AGENTS 

W. M. Dickinson, who places the 
Trenton Pottery Co. risk and _ other 
large lines, has been appointed agent 
of the British-America for Trenton. 

The British-America also announces 
the appointment of W. T. Mifflin as 
agent in Salem, N. J. 


JOHN F. BOOTH MOVES 
John F. Booth, adjuster, who has 
Seen located at 1 Liberty Street, moved 

on Monday to 95 William Street. 








SCHAEFER & SHEVLIN 
103-5 William Street GENERAL AGENTS 
Representing 


DUBUQUE FIRE AND MARINE INSURANCE CO. 
FIRST NATIONAL FIRE INSURANCE CO. 
Phone: John 2312 


New York, N. Y. 


Excellent Facilities for Handling Suburban Business 











JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 
40 CLINTON STREET SERVICE || 80 MAIDEN LANE 
NE YORK 


WARK FIRST NEW 


Phone Market 6536 Phone John 4560 











NEW YORK STATE DEPARTMENT 


HUMBOLDT FIRE OF PA. TEUTONIA FIRE OF PA. 
CAPITAL FIRE OF N. H. GEORGIA HOME OF GA. 


PERCY B. DUTTON, Manager, ROCHESTER 
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THE YORKSHIRE INSURANCE COMPANY, LTD., 
OF YORK, ENGLAND 
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The “Yorkshire” is the Oldest and Strongest of the English Fire Companies not here- 
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Frank & Du Bois, United States Managers Ernest B. Boyd, Underwriting Manager 
Harry F. Wanvig, Branch Secretary Frank B. Martin, Supt. of Agencies 
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New York Life Insurance and Trust Co., U. S. Trustee, No. 52 Wall St., New York 
DEPARTMENTS—METROPOLITAN, Willard S. Brown & Co., Managers, New York, 
iN. Y¥.; CAROLINA-VIRGINIA, Harry R. Bush, Manager, Greensboro, N. C.; 
SOUTHEASTERN, Dargan, Turner & Pattillo, Managers, Atlanta, Ga.; LOUIS- 
IANA and MISSISSIPPI, Jas. B. Ross, Manager, New Orleans, La.; PACIFIC 
COAST, Jas. C. Johnston, Manager, J. Kk. Hamilton and McClure Kelly, Assistant 
Managers, San Francisco, Cal. 
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Producers Differ 
About Re-insurance 


EXPRESSION OF OPINION GIVEN 
TO THIS PAPER 





Some Agents Come Out Flat-Footed in 
Favor of Present System of 
Re-Insurance 


In sounding the views of a number 
of agents and brokers this week in 
reference to whether or not they be- 
lieved treaty liability should be cut 
down, and whether or not they favored 
the Illinois bill—which was vetoed by 
Governor Lowden of Illinois a few days 
ago, and which limited the amount of 
re-insurance liability—-The Eastern Un- 
derwriter learned that there is a wide 
difference of opinion among insurance 
agents and brokers. 





New Jersey Views 

One of the agents who believes in 
the present system is W. iM. Dickinson, 
of Trenton, former president of the 
New Jersey Association of Fire Under- 
writers, who said to The Eastern Un- 
derwriter: 

“In reference to jumbo lines I beg 
to advise you that I am in favor of 
such lines and feel that it would be a 
serious curtailment of the present in- 
surance facilities to enact adverse 
legislation.” 

An equaily emphatic position is taken 
by the Jos. M. Byrne Co., Newark. 
This company is an agent of the Home 
of New York, which recently circular- 
ized its agents asking their views 
about re-insurance and net lines. The 
following answer to the Home’s letter 
was sent by the Jos. M. Byrne Co., the 
ietter being signed by W. M. Naulty, 
vice-president: 


Gentlemen: We are in receipt of 
your circular letter of the 26th 
inst., inquiring as to the attitude 
of this agency on the subject of 
so-called “jumbo lines.” We have 
given the subject very careful con- 
sideration and we think it would 
be a great mistake to revert to the 
old plan of each company covering 
its net line only. Our memory re- 
calls the old days where we had a 
multitude of policies on a risk and 
in order to cover large insurers, 
we were obliged to accept a num- 
ber of companies of doubtful char- 
acter. We feel, that in justice to 
our clients we should give them 
policies for large amounts in com- 
panies whose reputation for the 
settlement and prompt payment of 
losses is satisfactory. We further- 
more feel, that the agitation for 
net lines is created by small com- 
panies and by small agents, who 
want the active agents to furnish 
them with business which they are 
too incompetent or too lazy to 
secure for themselves, 


Puts It Up to the Companies 

The Meyer & Klein Company, who 
represent a large number of companies 
in Jersey City, think the question one 
for the companies themselves to work 
out, and the views of this agency as 
given to The Eastern Underwriter fol- 
1OW: 

“Our opinion is, that this condition 
was largely brought about by the in- 
sistance in years gone by of the brok- 
ers for large line policies. The com- 
panies in their desire to accommodate 
the brokers, gradually extended their 
re-insurance facilities until it became 
possible to get a policy for almost any 
amount with a single company. 

“It became possible for the larger 
companies to make a profit out of their 
re-insurance transactions and so it be- 
came not only an accommodation to 
the brokers but a profitable transaction 
to the companies to write these large 
lines. 

“From a local agent’s standpoint it 
became simply a question whether the 
local agent can control a sufficient vol- 


ume of business to make it profitable 
to him to continue the writing of large 
lines, or whether he is so dependent 
upon his neighbors for an exchange of 
dusiness that he must have this ex- 
change in order to make up his volume. 
it seems to us like a problem which 
the insurance companies must work 
out for themselves. 

“There seems to be some problems 
which the insurance companies find it 
impossible to solve; the limitation of 
agencies and the regulation of under- 
writing agencies being two more be- 
sides the re-insurance liability limita- 
tion, which it seems impossible for 
them to regulate.” 


Views of Marsh & McLennan 


The opinion on re-insurance liability 
of one of the leading brokerage houses 
in the world, Marsh & McLennan, as 
given to this paper by Manager F. A. 
Mannen, follows: 

“Our feeling regarding this matter 
is, that owing to the enormous values 
of properties subject to one fire which 
are accumulating in so many of the 
adjacent districts of the United States, 
it would be a great mistake at this 
time to place any severe restrictions 
or limitations of any form on the 
underwriters which would adversely 
affect their liability to re-insure out- 
standing liabilities, 

“We find the greatest difficulty in 
securing sufficient insurance, even un- 
der present conditions, to cover values 
in many risks, and this has been par- 
ticularly true since August, 1914. Prior 
to that time German re-insurances were 
freely taken by the companies doing 
business in the United States, and 
many of these re-insurance contracts 
now having been cancelled it makes it 
necessary for the companies to place 
even larger lines with other re-insur- 
ance companies than formerly. 

“We have just learned that the Gov- 
ernor of Illinois has vetoed the bill 
which passed both Houses there, limit- 
ing the ability of the companies to re- 
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insure, largely owing to the fact that 
the leading brokers in Illinois were 
able to clearly demonstrate to the 
Commissioner that it would be impos- 
sible to secure sufficient insurance for 
their patrons if this bill should become 
a law. If this argument be true in 
Illinois, it certainly would be in New 
York, where the congestion of values 
is much greater and the need for large 
lines of insurance more pressing.” 


Bagot & Co.’s Statement 


Another prominent New York brok 
erage house, Bagot & Company, says 
to The Eastern Underwriter: 

“In the last thirty years that we 
have been in business we have always 
advocated to allow a company to have 
as much re-insurance facilities as they 
could possibly get. If you will go back 
and find the times before we did this, 
New York City was flooded with a lot 
of Lloyds, which were not worth the 
paper they were printed on. I hope 
you will advocate that there should be 
no limitation on re-insurance.” 


As Seen By John Eddy & Son 

A decided position against the pres- 
ent re-insurance system is taken by 
John Eddy & Son, Providence (R. IL.) 
local agents, who say: 

“We think the present condition of 
re-insurance is very undesirable, both 
from the companies’ interest and that 
of the agency, and we think it will not 
be long before the States themgelves 
will take this matter up and limit the 
policy which any company may re- 
insure. 

“It reduces the value of the agency 
of any company, and brings no com- 
pensating condition to any of us. From 
a financial standpoint we doubt if the 
security of the company is attained by 
re-insurance of the large percentage of 
their policies as is now being done. 

“Every agent to whom IT have men- 
tioned the subject is strongly against 
the present condition, and ‘we would 
be very glad to see the conditions 
modified.” 


nceCo 


VIEWS OF NEW YORK AGENTS 


Wickham & Kemp: “If practical to do 
so we are in favor of a reasonable iim- 
itation of treaty liability.” 

Lawrence Fay, of Ogden & Fay: 
“While it is no doubt true that there 
are flagrant abuses in the treaty sys- 
tems, so far as this office is concerned 
the advantages more than counteract 
the abuses and we do not favor the 
restrictive legislation proposed in Il- 
linois and Wisconsin. In an office of 
our size there is a great saving in ex- 
pense in the large writing facilities com- 
panies now offer us, and it is also a 
decided convenience for the assured in 
beings able to obtain large policies.” 


Darby, Hooper & McDaniel: “We are 
satisfied with the present system.” 


W. L. Perrin & Son: “We believe that 
the present system of re-insurance is 
a menace to correct and beneficial un- 
daerwriting practices, and we would like 
to see the jumbo lines greatly cut down 
if this can be done without sending the 
excess business to Europe by the secret 
portfolio route, instead of being distrib- 
uted here as it should be.” 


T. M. Ten Broeck, New York and 
Jersey City: “I most certainly favor a 
radical check on the current practice 
on jumbo line writing not necessarily 
because it will help companies of any 
particular size, but for the general good 
of the insurance business. Lines more 
closely near to net retention than are 
carried under the present system will 
mean a wider distribution of liability 
with all the benefits that accrue to 
such a distribution. I do not believe 
the assured is interested one way or 
the other whether his line is carried 
in one policy or a dozen policies. He 
is only interested in knowing that his 
insurance is safely placed and that in 
the event of loss he will be dealt with 
fairly. In our office there are seventeen 
companies; some small, some giants. 
We think for the best interests of all 

the company, the agent and the as- 
sured—treaty liability should be cut 
down. Another point for agents to re- 
member is that the larger the line the 
wider grows the relations between the 
local agents. There was a time when 
vugents exchanged generally among them 
selves to their mutual advantage At 
the present time there is not enough 
exchange business to make that an 
item of any consequence.” 


H. H. Fuller, Kelly & Fuller: “Effi 
‘iency” and “concentration” are slogans 
of the times. I can see no reason for 
issuing ten policies where one will do. 
The expense is certainly greater at 
every turn. A revision of re-insurance 
conditions would certainly be detri- 
mental to the best interests of agents 
in large cities and | also think in the 
«maller towns as well. I fail to see 
any glaring fault in the present system 
which would be corrected by the legis- 
lation proposed. 


B. M. Crosthwaite & Co.: In our 
opinion the present system of re-insur 
ance, by which accommodations of the 
most liberal nature are available to the 
iocal agent, should continue’ undis 
turbed for numerous reasons, two of 
the most important being reduction of 
agency exnense and convenience to the 
vssured. It is also possible for the 
ogent to conduct his business with a 
fewer number of companies, which, in 
our opinion, is an economy worth con 
sidering. 


BALTIMORE COMPANIES 

The German Fire, of Baltimore, had 
its usual good run of luck last year, its 
losses paid being $84,985 as against 
$210,214 net premiums received. The 
German-American of Baltimore received 
$62,138 in premiums; and paid $16,829 
in net losses. 
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Editorial Views 
of Re-Insurance 


MAY BE DANGER IN LEGISLATION, 
SAYS “ROUGH NOTES” 


Proper Co-ordination of Domestic Com- 
pany Effort Would Solve Situation, 
Says “U. S. Review” 

Regarding jumbo lines and attempts 
to limit them is very much of a live 
wire subject. The insurance periodicals 
are discussing the pros and cons of the 
subject. The comments for the most 
part are cautiously couched, 
the editorial views being subjoined. 


some of 


Rough Notes, Indianapolis: Jumbo 
lines in fire underwriting have long 
been unpopular from the viewpoint of 
the local agent and the small fire in- 
surance company and some States have 
enacted or attempted to enact legisla- 
tion which will tend to check the grow- 
ing tendency on the part of some of 
the larger companies to accept risks 
with almost no limit as to liability, re- 
insuring in their treaty companies down 
to the limit of risk they are willing 
personally to assume. Illinois is the 
latest State to take action in this con- 
nection and both houses of her legis- 
lature passed, by large majorities, a 
bill which specifies that it shall be un- 
lawful for any fire insurance company 
doing business in that State to carry a 
net liability, over and above its rein- 
sured liability, on any one risk in the 
State in excess of ten per cent. of its 
paid-up capital and surplus. And it 
further provides that no company shall 
reinsure more than one-half of its total 
liability on a single risk in that State. 
Railroad policies are exempted from the 
provisions of the bill and township, 
county and State mutuals are also not 
included in its restrictions. The State 
stock fire companies of Illinois were 
back of the bill and the National Asso- 
ciation of Insurance Agents gave strong 
support for its passage. 

Not only are the small fire companies 
and local agents ardent supporters of 
movements with the end in view of 
curbing the jumbo line practice, but 
some of the larger companies, which, 
it would be supposed, might combat any 
attempt to restrict the legal writing 
limits of fire companies, appear them- 
selves to be in opposition to jumbo 
lines. A recent article in the Hartford 
Fire’s company magazine takes this 
stand and claims that it is to the in- 
terest of agents and companies also, 
as a whole, to have a wide distribution 
of liability. That companies do not 
make the profits they are supposed to 
make from reinsurance contracts is 4 
declaration of the writer of this article 
and it is also maintained that the 
agents, themselves, are responsible for 
the jumbo line practice and that they 
have it in their hands to put a stop 
to it when they will so to do. Evidently 
they have had their part in accomplish- 
ing the desired end in Illinois, but it 
is not altogether safe to seek remedies 
of this sort from a State law-making 
body. There is always the danger that 
the seeker is liable to get more than 
he is asking for, and of a character not 
to his liking. But the aim sought was 
safely accomplished in this case. 

United States Review: There noth- 
ing surprising or unnatural in the fact 
that of late a strong opposition to the 
system in question, as at present con- 
ducted, has grown up in various parts 
of the country. No disposition is ap- 
parent to force a discontinuance of it 
either in principle or practice, or to 
otherwise deal harshly with it by means 
of unjust legislative restrictions. All 
that seems to be asked for is that such 
proper limitations shall be placed upon 
the scope of its operations as will 
afford reasonable and entirely just pro- 


tection to the American companies 
against the unfair and steadily increas- 
ing inroads now being made upon their 
business by re-insurance treaty opera- 
tions. The fact is well understood and 
admitted by every intelligent observer 
that under th prevailing fire under- 
writing conditions in the United States 
it would be practically impossible for 
the number of home companies now ex- 
isting to supply entirely by themselves 
all the fire insurance necessary for the 
proper protection and conservation of 
the country’s stupendous business in- 
terests, and it is for that reason, of 
course, that recourse is had to the ever- 
ready facilities afforded by the trans- 
atlantic companies for supplying the 
deficiency. 

But while this situation may seem 
to justify to some extent the utilization 
of the foreign help and co-operation 
proffered where needed, the fact is also 
clearly recognized that any and all de- 
ficiency along the line referred to is 
due not at all to any necessary inabil- 
ity on the part of American fire insur- 
ance public spirit and enterprise, but 
rather to a lack of proper co-ordination 
of aim and effort by the hundreds 
of established domestic companies 
throughout the country. 

National Underwriter: We _ believe 
that now is the time for companies and 
agents to come together and get nearer 
to a net line basis. Many of the re- 
insurance companies are reaping a 
large harvest at the expense of medi- 
um-sized and small American institu- 
tions. We believe that now is the 
time to take some step to modify the 
present practice. The American com- 
panies, medium and small sized, should 
be able to play a better part in the 
business. 
D. N. IVERSON APPOINTED 
Former Special Agent of Fidelity-Phe- 

nix in Northern New Jersey Now 

With National Union 


D. N. Iverson, formerly special agent 
of the Fidelity-Phenix in Northern New 
Jersey, has ‘been appointed special 
agent of the National Union of Pitts- 
burgh for the entire State of New 
Jersey. Mr. Iverson had traveled ex- 
tensively for the Continental group in 
the Eastern Canadian provinces and in 
New York State. 


E. 8S. BROKAW PROMOTED 


Fidelity-Phenix Appoints Former In- 
spector Special Agent of Co. for 
Northern New Jersey 


‘The Fidelity-Phenix this ‘week ap- 
pointed EK. S. Brokaw special agent of 
the company for Northern New Jersey. 
lor several years Mr. Brokaw has been 
an inspector attached to the home office 
engineering department of the Fidelity- 
Phenix. 


Organize Field Men 
For Conservation 
(Continued from page 1) 
resources of the country, not only those 
resources which are essential for the 
successful carrying on of the war, but 
food, clothing and other products. 
Authority of the State 

The committees in this State will 
work under the full authority of officers 
of the State. In other words, they will 
themselves be representative of the 
State, with all the power that implies. 
In a recent statement about the conser- 
vation movement on the part of the 
National \Board of Fire Underwriters 
President Bissel said: 

‘In general, it may be said that our 
aim will be to approach and to influence 
property owners, with the backing of 
the State authorities and of State coun- 
cils of defense, from an entirely new 
viewpoint and in an entirely different 
way from that ordinarily employed. Or- 
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“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 








Room with de- 
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d $2.00 
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Insurance Headquarters 
MADISON ST.—East of LaSalle 
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d $3.00 











dinarily, we attempt to impress our 
views and recommendations upon prop- 
erty owners by appealing to their selfish 
interests. Thus, we offer reductions in 
rate for suggested improvements or 
threaten advances in rate if glaring de- 
ficiencies are not corrected. This meth- 
od is frequently but not always effect- 
ive. ‘Now, with the backing of author- 
ity and with every possible appeal to 
their patriotism and sense of duty, let 
us try to persuade property owners, 


even at extra cost and inconvenience, 
to take such precautions and make such 
improvements as will largely eliminate 
fire danger. The cost of the war will 
be stupendous and will constitute a bur- 
den upon the entire nation, the extent 
of which is as yet but dimly realized. 
There is no way in which the fire insur- 
ance interests can better help to make 
the burden lighter than by a_ well- 
planned, consistent, and thorough cam- 
paign of conservation.” 
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BROKERS ACTIVITIES 





NEWSPAPERS’ U. & O. LINE 


St. Louis “Globe Democrat” Places 
Line of $2,000,000—One Company 
Takes Half 





A use and occupancy line of $2,000,- 
000 written on the St. Louis “Globe 
Democrat,” and its allied publishing in- 
terests was recently placed. 

The use and occupancy coverage was 
taken on this line by a number of the 
leading stock companies. The mills 
themselves are mutual risks in the 
paper fire line and it is understood that 
the use and occupancy was written at 
a 15 cent rate, one of the big English 
companies taking a ross line of about 
a million dollars. 

“The Weekly Underwriter,” which 
prints an interesting story of this line, 
says in part: 

“The line was easily secured by a 
St. Louis agency upon the proper pres- 
entation of the quandary which these 
publishing interests would face in case 
of the cessation of their supply of print 
paper through fire in the mills with 
which they have a contract. It would 
be absolutely impossible under present 
conditions in the paper business for 
them to secure a duplicate supply im- 
mediately, and although the mills with 
which their contract was placed are 
among the best protected in the coun- 
try, being the International at Inter- 
national Falls, Minn., the publishers of 
the “Globe Democrat” decided very 
promptly to cover even that remote 
chance, as its contingency was so vital. 

“It is understood that the annual con- 
tract of the St. Louis newspaper with 
the paper mill called for the expendi- 
ture of $750,000 for the same amount 
and quality of paper which last year 
cost in the neighborhood of $500,000. 
The indemnity of course was based on 
the operating costs and profits of the 
newspaper and publishing business in- 
volved.” 

we * * 
J. N. S. Brewster, Jr., Gets Big Risks 

J. N.S. Brewster, Jr., of Elizabeth, 
N. J., has secured the fire insurance 
on the J. H. Meyer Tire Duck Co. plant 
consisting of the $750,000 sprinklered 
risk located on Frelinghuysen Ave., 
Newark. Mr. Brewster also placed 
last week $500,000 on the Egyptian 
Laquer Co. plant at Kearney, N. J. 

Mr. Brewster is a son of J, N. &. 
Brewster, of J. N. S. Brewster & Co., 
metropolitan agents. He conducts a 
local agency at Elizabeth in addition to 
bis brokerage business. 

* 
American Enters British Controversy 

The Corporation of Insurance Brok- 
ers and Agents, Great Britain, is the 
central point of an attack by insuraac> 
men in Hritish insurance papers. The 
first bomb was thrown by F. H. Haines 
who resigned from the association with 
the accompaniment of a stinging let- 
ter. Next F. H. Haines, who describes 
himself as an American who is familiar 
with the New York and New Jersey 
fire insurance laws, wrote declaring he 
had never become a me:nber of the 
Corporation of Insurance Brokers and 
Agents “because it lacks both initiative 
and ginger.” Then W. T. Oversby, well- 
known to British underwriters, took 
part in ‘the correspondence, deploring 
“the illness of F. H. Haines, adding 
that it no doubt had made him 
irritable.” 

a * + 
Coe & Silvey’s Atlas 

Coe & Silvey, an enterprising New 
York brokerage house, has issued a 
“Compact Atlas of the World,” contain- 
ing accurate and easily read colored 
maps, those of various European coun- 
pe being particularly valuable at this 
ime. 


LOUIS EHRHARD DEAD 


Manager of City Department of J. S. 
Frelinghuysen & Company Dies 
Suddenly of Acute Indigestion 

Louis Ehrhard, manager of the city 
department of Jos. S. Frelinghuysen & 
Co., died suddenly last Wednesday. He 
had been at the office all day and had 
not complained. On arriving at home he 
was taken with an attack of acute 
indigestion and died almost immediate. 
ly. ‘He leaves a widow and a fourteen 
year old daughter. 

Mr. Ehrhard has been with the Fre- 
linghuysen office for sixteen months 
prior to which he had been counterman 
for the Wallace Reid agency for a 
long term of years. He started in the 
underwriting department of the Ger- 
man-American Fire. 





COMPANIES SUE RAILROAD 


Developments Following Burning of 
Piper Ice Co.’s Plant at Chili, 


New York 
Rochester, N. Y., June 30.—Louis 
C. Piper, as receiver, together with 


six insurance companies as co-plain- 
tiffs, has sued the Pennsylvania Rail- 
road in the Supreme Court before 


Justice George A. Benton, asking $50,- 
196.45 on the ground that the railroad 


company was said to be responsible 
for the destruction of the Piper Ice 
Company’s plant in Chili on June 28, 
1915. The plaintiffs allege that the 
fire, which swept the buildings of the 
Piper Company, was started by sparks 
from a Pénnsylvania railroad engine 
which was on a siding in the ground 
of the plant. 

The claim is made that the railroad 
company negligently allowed the loco- 
motive to be run by inexperience. 
men and that inflammable refuse was 
permitted to remain in cars on tie 
sidmg. The six insurance companies 
paid to the Piper Company $29,274.91 
aud now seek to recover it from the 
Pennsylvania Railroad. The Piper 
Compaiy, by its receiver, asks $30,- 
921.44, the money lost over and 
above the insurance collected. J. Leo 
Hilbert is counsel for the plaintiffs 
and Ernest Whitbeck represents tne 
defendant company 


CIRCULAR ABOUT BINDERS 


Rochester Agents Tell Public It’s 
Against Law To Get Insurance 
For Nothing 
In a statement to the insuring public 
‘ine Fire Underwriters’ Association of 
Rochester calls attention to an amend- 
ment to the insurance law by which 
insurance policies once put into the 
hands of the assured cannot be returned 
except that the premium applicable to 
the risk for the time during which the 
insurance is in force be paid. Also the 
marking off without charge of binders 
or temporary contracts of insurance, 
constitutes a rebate. Both the agent 
and assured can be punished for vio- 

lating the amendment. 


“The intent of this law,’ say the 
local underwriters, “is to prevent policy- 
holders from getting ‘something for 
nothing.’ In the past agents and com- 
panies have been imposed upon by per- 
sons who ordered insurance or accepted 
policies renewing insurance and then 
in a few weeks or a month asked that 
the binder or policy be cancelled with- 
out charge. Hereafter policies not re- 
turned at once will be charged for 
from the date of issue or renewal and 
binders (memoranda which hold insur- 
ance good before the policies are is- 
sued) will be treated in the same man- 
ner.” 
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“The Leading FIRE INSURANCE Company of America” 


Explosion and 
Sprinkler Leakage 


Insurance 





TOURIST CONFERENCE DROPPED 


Chubb & Sons, Who Control Federal, 
Refuse to Co-Operate With Other 
Companies 
The plan of the companies to form 
a conference for the regulation of rates 
and coverage of tourist floaters has 
been abandoned. This action is a re- 
sult of the failure of all attempts to 
secure the co-operation of Chubb & 
Sons, which firm controls the Federal 
and represents several other companies 


for the United States. Chubb & Sons 
offer a reduced rate which they con- 


sider adequate and refuse to rescind. 





A. K. BOUGHNER & CO. 
INSURANCE AGENCY 
Fire Automobile 
NEWARK AND VICINITY 
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THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy, 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
E. S. JARVIS Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
100 WILLIAM STREET, NEW YORK 











T. A. Lawler, Pres. 
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ite hienen an hee $1,643,174.45 

Surplus to Policyholders...... $1,235,960.65 
EASTERN DEPARTMENT, Scranton, Pa. 


Massachusetts, Rhode Island, New York, 
New Jersey, Pennsylvania and Maryland 


The Columbian National Fire Insurance Company 


H. P. Orr, Sec.-Treas. 


James J. Boland, Manager 
Reliable agents wanted in unrepresented territory 








coins issued since that date. 
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Every Good American Honors 
The American Eagle 


It is the native bald Eagle; was first adopted on the United 
States seal June 20, 1782, and has been used on most of the 


THE 
American Eagle Fire Insurance Company 


IS AN AMERICAN INSTITUTION 


IT ISSUES POLICIES OF 
Profits 
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PACIFIC COAST DEPT. 
Insurance Exchange Building 
San Francisco 
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Mere Negligent Inattention Will Not 
Require Notice 

“And it is also the rule that knowl- 
edge of mere negligent inattention to 
business, diligence or something of 
that kind, not amounting to a lack of 
integrity, on the part of the bonded 
agent, will not require notice thereof 
to be given the surety by the obligee, 
unless indeed the surety by inquiry 
creates such obligation. 

“So far as concerns the evidence of- 
fered by plaintiff and the correspond- 
ence between the company and the 
agent with reference to the balances 
due from the latter, there does not ap- 
pear to be anything disclosing dishon- 
esty on the part of the agent at the 
time he got behind in the latter part of 
1912, any more than that the fact he 
had not remitted and was not able to 
do so would tend to indicate that, tech- 
nically, he might be guilty of embezzle- 
ment; but he paid up these amounts, 
thereby disclosing that he was not in- 
tentionally seeking to get away with 
plaintiff’s property, but was honestly 
paying what was due from him. 

“However, conceding thot plaintiff 
had knowledge that the agent had con- 
verted the balances due to his own use, 
and was therefore dishonest to the ex- 
tent of using money not his own alk 
though he afterwards paid up, still we 
do not think plaintiff's failure to notify 
the surety was ground for the latter’s 
release under the circumstances herein 
and the express agreements of this 
particular bond. The bond contained a 
specified agreemen. to the effect that: 

“‘The said sureties waive notice of 
any default the said above bounden 
principal may at any time make, and 
hereby agree that failure to give such 
notice shall not in any manner affect 
their obligations under this bond.’ 

“This was an express agreement on 
the part of the surety obviating the 
necessity of notice. He made no in- 
quiry at any time to inform himself 
as to the way in which the agent was 
carrying on the business; nor was the 
plaintiff guilty of any concealment of 
the agent’s conduct. We may grant 
defendant’s contention that this waiver 
clause would not authorize plaintiff to 
intentionally sit back and invite an 
agent, known to be a thief and known 
to be stealing, to continue on and steal 
more, with the idea on plaintiff's part 
that ne matter if he did continue to 
steal, his surety would make good the 
loss. Such conduct on plaintiff's part 
would be tantamount to fraudulent col- 
lusion with the agent whereby plaintiff 
would consent to the stealing with the 
expectation of being reimbursed there- 
for by the agent’s surety. The evidence 
does not afford room for that view of 
the case, nor did the instructions asked 
by defendant, and which were refused 
by the court, cover that extreme situa- 
tion. 

Postage Allegation Insufficient 


“The third ground relied on, to wit: 
that a change was made in the amount 
of postage allowed and in the time of 
remitting of premiums, is insufficient 
to release defendant. The agent was 
not on a fixed salary. His compensa- 
tion was the commissions above men- 
tioned. No change was made in them. 


The matter of postage was not a part 
of the contract of agency which the 
surety agreed to guarantee. 


It seems 


Surety 


VNAEOU ENON AENEAN HOUUE ANNE ONTENTS 


On Agent’s Bond 


(Continued from Last Week.) : 
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that it had been a custom for agents to 
take credit for postage at the rate of 
fifteen cents a policy written, and that, 
although this exceeded the postage 
used, the company allowed it to be 
done, until by agreement of all insur- 
ance companies the matter of postage 
was regulated and reduced to five cents 
a policy, and this more than covered 
the postage used. The lessening of 
the time the agent should allow his 
customers to pay their premiums was 
not a change of the contract of agency 
or of defendant’s conduct of surety- 
Ship. It did not increase’ defendant's 
risk. One of the conditions of the bond 
was that the agent should ‘observe and 
fulfill the instructions and directions, 
general and special, which may from 
time to time be given to him by said 
company and its authorized officers and 
agents.” And the change of time of 
remittance was merely a change in one 
of the general rules of the company, 
and comes within the above-quoted pro- 
vision. The bond makes no mention 
of the compensation the agent is to re- 
ceive nor as to the details of the agree- 
ment between the agent and the com- 
pany. If the surety had thought any 
of the details thereof was an essential 
ingredient of the contract of surety, 
then it would seem that a stipulation 
should have been expressly inserted in 
the bond that they would be liable only 
so long as such details remained the 
same. The matters changed were not 
such as were essential ingredients in 
the contract of surety, and therefore 
what was done with respect to them 
did not have the effect of releasing the 
surety.”—-Hartford Fire Insurance Com- 
pany v. Casey, et al., 191 S. W. 1072. 

This digest prepared for The Eastern 
Underwriter by George H. Murdock, of 
Newark. 


MOVES BROKERAGE OFFICE 

The National Union has taken new 
quarters for its New York brokerage 
office at 91 William street. The office 
was formerly located at 80 Maiden 
Lane. 

The Company this week started the 
distribution of one of the most at- 
tractive buttons which has appeared 
on William street. The button con- 
sists of the Company's emblem which 
is also patriotic in design. 
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BATTERY OF MAPS IN NATIONAL UNIGN OFFICE 


A picture of the new map cases and 
underwriting department of the Na- 
tional Union Fire Insurance Company 
of Pittsburgh is shown here. This is 
said to be the longest battery of map 
cases to be found in any of the fire jn- 
surance offices. 

The National Union recently moved 
into a new skyscraper in Pittsburgh, 


BREWSTER AGENCY ADDITIONS 
Made Metropolitan Agents of Ger- 
mania Sprinkler Leakage Depart- 
ment—R. H. Burdett Manager 


J.'N. 'S. Brewster & Co., Inc., on Tues- 
day were appointed metropolitan dis- 
trict agents of the sprinkler leakage de- 
partment, of the Germania Fire Insur- 
ance Co., announcement of which will 
be found on this page. The ap- 
pointment is effective immediately. 

R. H. ‘Burdett, who has been in charge 
of the fire insurance department of 
the agency since last August, has been 
made manager of the sprinkler leakage 
department. Mr. Burdett has had a 
wide experience in this field. He 
started with the Factory Insurance As- 
sociation in 1903 in charge of its work 
in Georgia, Alabama, Mississippi and 
Louisiana. In 1908 he went with Fred 


where the latest and most up-to-date 
furniture and fixtures obtainable for an 
underwriting headquarters were _in- 
stalled. It is an efficiency office in 
every sense of the word. These offices 
have been visited by a large number of 
fire insurance men, all of whom com- 
pliment the officers of the Company 
most highly on the arrangements. 


SS. James & Co. in charge of the fire pre- 
vention and engineering department, 
later going with Frank B. Hall as en- 
gineering expert, from which position 
he joined the ‘Brewster agency last 
August. 

In conjunction with the sprinkler leak- 
age department of the Germania, the 
Brewster agency also announces the 
appointment of George W. Johnston as 
manager of the loss department of the 
agency. 

Another addition to the agency staff 
is Charles R. Simpson who on Monday 
became manager of the liability and 
compensation department. Mr. Simp- 
son was formerly manager on the Pa- 
cific Coast of the Casualty Company of 
America. 

The Chalfont Mutual Wind and Storm 
Company of Bucks and Montgomery 
Counties, Pennsylvania, has nearly $4- 
000,000 of insurance in force, 
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N. J. Co-Operative’s 
Follow-Up Letter 


ELIZABETH MACHINIST MAKES 
EXTRAVAGANT CLAIMS 


Manufacturers Liability Starts Inten- 
sive Campaign for Compensation 
Business Under New Law 


The chain letter campaign for New 
Jersey compensation business which the 
Manufacturers Liability has started in- 
cludes a follow up letter mailed a few 
days after the original. The first let- 
ter which was sent out on the station- 
ery of Krementz & Co., manufacturing 
jewelers of Newark, was published in 
The Eastern Underwriter last week. 
The second letter follows: 

THE MOORE BROTHERS COMPANY 
Machinists and Founders 
Elizabeth, N. J., June 25. 
N. J. Lakes Realty Co., 
Paterson, N. J. 
Gentlemen: 


Hundreds of manufacturers in New 
Jersey are doing their best to build 
up the business of the Manufacturers 
Liability Insurance Co. We are one 
of the number because— 

The Company gives better service 
than any other insurance company. 
They operate eighteen hospitals of their 
own in which unlimited medical treat- 
ment is given our injured employes. 

It is a co-operative company and does 
not deal through agents, thereby saving 
seventeen and a half per cent. to all 
of us who are in it. 

It is strong financially and carries the 
workmen’s compensation insurance of 
some of the largest factories in the 
State. 

It pays claims more promptly than 
others, taking all responsibility and 
worry off our minds. We simply report 
an accident. Our insurance company 
takes care of all the details. 

After July Fourth when the compul- 
sory insurance law goes into effect in 
this State we believe it will be the 
only substantial stock company which 
will return a dividend to all its policy- 
holders—as it has done in the States 
of New York, Pennsylvania and Mary- 
land for several years past. 

It is owned and operated by manu- 
facturers, and the more of us there are 
in it the lower the cost to each of us 
will be. 

Never in our experience have we 
known any institution to get the un- 
qualified endorsement of so many man- 
ufacturers as the Manufacturers Lia- 
bility Insurance Company. Hundreds 
of manufacturers have written letters 
similar to this in its behalf. 

We earnestly suggest that you get 
into communication with the company 
by using the card enclosed. 

SAM’L L. MOORE, 
Vice-President and Manager. 

By the use of the same axioms of 
incorrect English, by the same peculiar 
method of punctuation and by the fact 


that both letters are mimeographed 
apparently on the same machine, it 


would appear that they were each dic- 
tated ‘by the same man and sent out 
by the company. Thus it would seem 
that these unselfish manufacturers who 
are boosting the business of the Manu- 
facturers Liability reserve the right to 
collect the entire twenty-five per cent. 
refund described in the first letter with- 
out spending any of it in advance for 
postage. 

The Manufacturers Liability is a New 
Jersey corporation. It has operated in 
that State since 1912, when it was or- 
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ganized. This letter, however, evades 
stating what the return has been in New 
Jersey but insinuates great perform- 
ances in the past in New York, Penn- 
sylvania. and Maryland, performances 
which are not borne out by the facts. 


According to the amount of subscrip- 
tions asked for by the various charity 
organizations, it takes quite a few hun- 
dreds of thousands of dollars to proper- 
iv operate a small hospital for one year. 
The letter quoted above, however, 
credits the Manufacturers Liability 
with operating “eighteen hospitals of 
their own.” 


TRAVELERS STARTS CAMPAIGN 


Announces Cash Bonus Plan Continuing 
Six Months’ Accident and Health 
Premium Contest 


The Travelers Insurance Company 
this week announced the beginning of 
a cash bonus campaign for new acci- 
dent and health business. The Com- 
pany offers $50 for $500 of premiums 
and $5 for each additional $50 of pre- 
miums. The contest will cover the 
period between July 2 and Dec. 22. 


O’NEIL FLAYS PENROSE 


Pennsylvania Commissioner Charges 
Senator With Defeat of Fraternal 
Insurance Bill 


J. Denny O'Neil, Insurance Commis- 
sioner of Pennsylvania issued a state- 
ment on Monday, in which he bitterly 
essailed United States Senator Penrose 
for attempting to kill insurance legisla- 
tion in the State of Pennsylvania. The 
(ommissioner had particular reference 
to that elass of legislation applying to 
fraternal insurance, which he claimed 
“would have safeguarded the interests 
of the workingmen who are compelled 
to a large extent to depend upon fra- 
ternal insurance for protection.” 


CLAIM MEN TO MEET IN AUGUST 

The International Claim Association 
will hold its Eighth Annual Convention 
at Cedar Point, Ohio, on Lake Erie, 
near Sandusky, Ohio, August 27th, 28th 
and 29th at Hotel Breakers. 


WELLS RE-APPOINTED 


Harvey Wells has been re-appointed 
Insurance Commissioner for the State 
of Oregon, by Governor Wells. 


Gauvin and Hanson in Cartoon 


Messrs. Gauvin and Hanson, of the 
Gauvin Agency, were the central figures 
in a cartoon of “Abie the Avent” in the 
New York “Evening Journal” one night 
last week. 


Cleofas Romero is the new Insurance 
Commissioner of Mexico, succeeding 
Jacovo Chavez, who was not a candi- 
date for reappointment. 
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Beneficiary Causing 
Death May Recover 


IMPORTANT RULING OF CALIFOR- 
NIA SUPREME COURT 


With No Evidence of Felony Company 
Must Show Why Beneficiary Be 
Debarred 


Although public policy prevents a 
veneficiary who unlawfully kills an 
insured recovering on a_ policy 
of personal accident where 
such beneficiary has been acquitted of 


from 
insurance 


criminal homicide, the Supreme Court 
of California has decided in the case 
of Drown vs. New Amsterdam Casualty 
Company, that a demurrer to the com 
plaint on the grounds that beneficiary 
or the insured’s estate could not re- 
cover because the death was caused by 
the act of the beneficiary, will not be 
sustained. 

It appears that while the insured, 
Archer C. Drown, was sleeping, his wife 
took a loaded pistol and discharged it 
at Drown, killing him instantly. 

The Question of Public Policy 

In argument on appeal it was con- 
ceded by the appellant that where one 
insures a life for the benefit of another 
and the beneficiary unlawfully kills the 
person insured, public policy would not 
allow such a beneficiary to recover. It 
was, however, contended that even in 
such a case if the terms and conditions 
of the policy were fully performed by 
the person insured, the law would not 
permit the policy to lapse in favor of 
the insuring company, but would raise 
a resulting trust in favor of the estate 
of the insured person and allow a re- 
covery on the policy by his personal 
representatives. 

The higher court held that there was 
no foundation in the complaint for the 
argument that Mrs. Drown was guilty 
of the murder of her husband, and there 
were no allegations in the complaint 
to the effect that the killing of Drown 
was done with that malice either ex- 
press or implied which is necessary to 
make the act a murder. No allegation 
was set up that the killing was done 
upon the sudden quarrel or heat of 
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passion, which is necessary to reduce 
an unlawful and intentional killing to 
manslaughter, and there was no basis 
for the claim that the complaint showed 
an involuntary manslaughter. The act 
of Mrs. Drown might have occurred 
without any intention on her part either 
to shoot or kill him. 

In view of the lack of any showing 
in the complaint that the killing was 
felonious, the Supreme Court held that 
the case could not be considered upon 
the theory that Mrs. Brown was 
estopped by her conduct and on grounds 
of public policy from claiming the ben- 
efits of the policy. The court further 
stated that if the company desired to 
make a defense on the grounds of the 
argument brought out by its demurrer, 
an answer would be necessary, setting 
up the facts upon which it is claimed 
the beneficiary is debarred from re- 
covery. 


SETS ASIDE COMPENSATION 


New Jersey Supreme Court Reverses 
a Ruling Made By Common Pieas 
Court 


The New Jersey Supreme Court has 
just reversed a ruling of the Essex 
County Common Pleas Court and set 
aside a compensation allowance of $5.50 
weekly for four hundred weeks ob 
tained by Florence A. Brabban against 
Benjamin & Johnes, of Newark The 
plaintiff was injured while in the em 
ploy of that firm on May 1, 1913, and 
about two years later she filed a pe- 
tition declaring there had been a dis- 
pute over compensation and asking for 
a judicial determination of the contro- 
versy. 

The firm claimed the right to main- 
tain that such an action had been 
barred by the lapse of a year, the statu- 
iory period within which suit must 
be brought. Subsequently an amended 
petition was filed setting forth two 
weeks after the accident an agree- 
ment had been reached that no 
compensation should be paid and that 
plaintiff should return to work in the 
factory. It was further agreed that the 
firm should pay for the medical serv- 
ice rendered in the case. The Com- 
mon Pleas Court held this promise con- 
stituted an agreement for compensation 
and was therefore subject to review for 
the purpose of having the amount of 
compensation increased or decreased. 

The Supreme Court held that the law 
required the company to pay the phys- 
ician’s bill, and therefore a promise to 
do so was not an agreement as com- 
pensation. 


AETNA ADVANCES COOPER 

William S. Cooper has been promoted 
in the Newark branch office of the 
Aetna Life and Aetna Casualty & Sur- 
ety to the position of superintendent 
of the automobile department. He has 
heen associated with the Newark office 
ot the company as an underwriter for 
the past two years. 
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Burned by Jitneys 

The Manufacturers Liability Insur- 
ance Company of Jersey City, which has 
been writing jitney business, has re- 
insured seventy-five Newark policies 
in the Manufacturers Casualty Insur- 
ance Company of Philadelphia. The 
company had the usual experience in 
writing jitney business—it was unprof- 


jtable. 

” * * 
Dickinson Writes To Newspaper 
W. M. Dickinson, the well-known 


Trenton agent, has written a letter to 
the Trenton “Times,” discussing work- 
men’s compensation insurance in that 
State. ‘His letter is an argument against 
the mutual compensation insurance 
companies. He says that if insurance 
could not be written cheaper in insur- 


Compensation Law 
Starts in New Jersey 


RATING AND INSURANCE BUREAU 
TO BE LOCATED IN NEWARK 


Vinimum Reduced One-Half in Casualty 
Charges Filed by Companies, But 
$10 is the Lowest 


The Compulsory Workmen's Compen- 
sation law went into effect in New 
Jersey on Wednesday, July 4. By way 
of explanation, Commissioner George 
M. La Monte of the Department of 


Banking and Insurance, has issued a 
statement in which, aside from fan- 
rouncing that the headquarters of the 
Compensation, Rating and Insurance 
Bureau will be located in the city of 
Newark, he says that he has cut in 
half the scale of the proposed minimum 
premiums that have already been sub- 
mitted to him for approval with a pro- 
vision that the minimum premium shall 
be $10 a year. The statement further 
says: 

“The matter of the minimum pre- 
miums charged employers in the sev- 
eral industrial classifications for their 
compensation insurance has been re. 
ceiving for some weeks past the atten- 
tion of the Commissioner and of the 
special deputy. The scale of the mini- 
mum premiums filed with the Commis- 
sioner for his approval was identical 
with that adopted for use in the State 
ef New York and a majority of other 
compensation States, 


“Having in mind the fact that the 
Commissioner’s power in approving 
rates extends not only to their ade. 


quacy but to their reasonableness, the 
Commissioner has not approved this 
fcale of minimum premiums, inasmuch 
as this scale of minimum premiums 
seemed to the Commissioner to be un- 
reasonable from the standpoint of the 


small employer, although presumably 
adequate in all instances. 
“The Commissioner has therefore 


fixed the scale of minimum premiums 
for New Jersey at one-half of the mini- 


mum premiums as filed in the manual, 
with the provision that the lowest mini- 


mum shall be $10. This action was 
‘aken after consideration of the mem- 
orandum submitted by W. W. Greene, 


especial deputy commissioner.” 

The statement of the Commissioner 
is given over mostly to a description of 
features of the new law which have 
been outlined in The Eastern Under- 
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individuals, 


ance companies than or 
bodies of individuals, could carry it, 
there would not be any insurance com- 
panies. 
* oe a” 

Rubinow Recommended Mining Rates 

I. M. Rubinow, consulting actuary of 
New York, who was brought to Salt 
Lake by the Utah chapter of the Amer- 
ican Mining Congress to voice the lat- 
ter’s protest against the alleged high 
mining rates fixed by the Utah Indus- 
trial Commission for compensation in- 
surance under the State law, has rec- 
ommended the following rates: Coal 
mines—$6.04, instead of $9 tentatively 
fixed by the commission; metal mines 
$4.25, instead of $5.95, and ore reduc- 
tion works—a reduction from the pres- 
ent rate of $4.04. 


writer. In addition, he says that Mr. 
Greene, as special deputy of the depart- 
ment and chairman of the rating 
bureau, will establish his office in the 
Clinton Building, Newark, and adds: 
“All appeals and correspondence direct- 
ly affecting the bureau should be ad- 
dressed to the special deputy at his 
office.” 

Mr. La Monte explains that no pen- 
alty will be attachable to employers 
until ninety days after July 4. 

“This provision,” he says, “will enable 
an employer who is dissatisfied with 
the rates promulgated to appeal there- 
‘rom. and to state his reasons therefor 
in order that a proper adjustment may 
be made, but such employer, during 
such time, is, of course, liable for 
injury to his employes under the act 
of April 4, 1911.” 

The Commissioner points out that 
the act does not apply to farm hands 
or domestic servitors. In addition to 
describing the authority given to the 
department, the Commissioner stresses 
the fact that the department has power 
to compel the production of all books, 
papers and other data tnat may be re- 
warded as necessary “for the purpose 
of determining the pure cost” of work- 
men’s insurance in the State. 


ROYAL’S RED CROSS BEDS 
The Royal Insurance Company and 
the Reyal Indemnity have given birth 
te a new ferm of war service. Ninetv- 
five young lady cmployes of tine tw9 


companies have organized the Mac- 
Millan Chapter, Auxiliary No. 122 of 
the New York Chapter Red Cross 


Society, which, since the middle of May 
has raised $100 by the making and sale 


of Allied war badges and with this 
money purchased the equipment for 
two beds in France to be known as 


the “Royal” beds. The men employes 
contributed the funds to buy materials 
end the girls did the work. 


DISTRIBUTES TABLES FREE 

The Eastern Underwriter is in re- 
ceipt of the following letter from the 
Gauvin Agency, Inc.: 

“Regarding the reference to Law’s 
Return Premium Table on page 17 of 
your issue of June 29, it would seem 
from that article that these tables are 
for sale. We would thank you to cor- 
rect that impression to the extent that 
the Gauvin Agency, Inc., is distributing 
these books to all brokers gratis.” 


The Pennsylvania Legislature has 
passed a bill providing for the incor- 
poration and regulation of mutual in- 
surance companies other than life. 








By A. J. Lilly, Maryland Casualty. 


From the Maryland Casualty Co.’s Budget” 


HUAUUNUUOUUUGOR NU AGROUAEEOUNUOEEUVOE ALANNAH 

In Southern Pacific Co. vs. Jensen, 
and in Clyde Steamship Co. vs. Walker, 
handed down May 21, 1917, the Supreme 
Court of the United States has decided 
that the Workmen’s Compensation Act 
of New York cannot constitutionally 
be made to apply to maritime torts. 
Thus, in the Jensen case the depend- 
ents of a and in 
the Walker case, an injured longshore- 
man, were finally denied compensation 
after awards by the Commission of 
New York had been affirmed by the 
State courts of last resort. Both the 
stevedore and longshoreman had been 
employed directly by the ship, and were 
working on ship board, in New York 
harbor, and were engaged in interstate 
commerce when injured. 


deceased stevedore, 


Significance of Decisions 
Already 
arisen and 
as to the 


numerous questions have 
others suggest themselves 
effect, actually and poten- 
tially, of these decisions. What do 
they mean? How far do they go? 
What is their effect upon compensation 
acts of other coast States and upon the 
acts of inland States located upon pub- 
lic navigable waters? Will the fact 
that a State act is elective and not 
compulsory have any bearing? What is 
the present compensation status of 
stevedores injured on land? Of steve- 
dores employed by stevedoring com- 
panies (as distinguished from ships and 
shipping companies), and injured on 
ship board? Of stevedores, however 
employed, engaged in moving interstate 
commerce on ship board—of carpenters, 
mechanics and others (not stevedores 
nor seamen), engaged at work on ships 
in harbor? How shall we handle the 
awards of continuins, compensation 
now pending, and the new claims that 
are daily being filed involving similar 
conditions? 

These are vital questions. Volumes 
could be written on some of them; but 
in the limited space at our disposal we 
can give no more than skeleton an- 
swers, sufficient only, at best, to form 
a present and temporary guide through 
the mazes of the situation. And let 
it be understood that all opinions here- 
inafter set forth are respectfully sub- 
ject to the future action of the Su- 
preme Court; meaning, in substance, 
that all of the matters and facts re- 
ferred to are not irrevocably disposed 
of in the Jensen and Walker cases. 


Admiralty’s Jurisdiction 


(1) Actually the decisions mean that 
stevedores and longshoremen employed 
by shipping companies, injured while 
handling interstate commerce on board 
ships afloat in public navigable waters 
in or adjacent to New York are subject 
exclusively to the Admiralty jurisdic- 
tion, and are not bound by, and have 
no rights under the New York Com- 
pensation Act. Potentially they mean 
that no person injured on board any 
ship afloat in public navigable waters 
is subject to the jurisdiction of any 


commission board or other body or court 


charged with the administration of any 
compensation act. The meat of the 
proposition is contained jn our last sen- 
tence. We realize that the Supreme 
Court’s ruling will be tested from every 
conceivable angle, and that every word 
in the main (Jensen) opinion upon 
which it appears possible to hang a 
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distinction will be honored by the at- 
tempt. Nevertheless, as it stands, we 
see no reasonable construction other 
than the one above advanced. We be- 
lieve the facts that Jensen and Walker 
were engaged in interstate commerce, 
and that they were employed by the 
ships, and not by stevedoring com- 
panies, although much dwelt upon in 
the opinions, are incidental and not 
governing; were used to point a moral, 
(i. e., the effect upon such commerce 
and shipping of a contrary holding) 
rather than to support the ruling: and 
that in its last analysis, the ruling 
was bottomed upon the locus of the 
tort. The tort—the wrong complained 
of—happened upon public navigable 
water. The compulsory feature of the 
New York Act is not referred to. 


The Judiciary Act which, under au- 
thority of the Constitution, established 
the United States Courts, provides 
(Rev. Stat. sec. 563, Sub. sec. 8) that 
the Federal District Courts shall have 
exclusive jurisdiction of “all cases of 
Admiralty and Maritime jurisdiction, 
saving to suitors in all cases the right 
of a common law remedy, where the 
common law is competent to give it.” 
In matters of tort, Admiralty jurisdic- 
tion “can depend upon nothing but that 
the wrong occurred upon the sea, or 
upon navigable waters,” * * * “the 
places where maritime commerce is 
had are the places where the Admiralty 
has jurisdiction of wrongs” (Benedict’s 
Admiralty, 4th Ed. Sec. 181). The sev- 
eral State decisions awarding compen- 
sation in such cases (Jensen vs. So. Pac. 
Co., 218 N. Y. S.. £14, among others) 
have held that compensation is, for 
the purpose of giving the State courts 
concurrent jurisdiction with Admiralty, 
a “common law remedy” within the Jud- 
iciary Acts saving clause, but the United 
States Supreme Court says (Southern 
Pacific vs. Jensen, supra) “the remedy 
which the Compensation Statute at- 
tempts to give is of a character wholly 
unknown to the common law.” Thus 
we see that Admiralty has exclusive 
jurisdiction over maritime torts except 
where the common law can give a rem- 
cdy. Compensation is not a common law 
remedy: ergo, Admiralty is exclusive. 

(2) Other states, coast and inland 
having compulsory acts, will be affected 
alike. Admiralty jurisdiction extends 
over all public navigable waters of the 
United States, even where such waters 
are wholly within the boundaries of a 
state. (U. S. vs. Burlington, etc., Ferry 
Co., 21 Fed. R., 331): so long as they 
form a highway over which passes com- 
merce between several States. (Malo- 
ney vs. City of Milwaukee, 1 Fed. R., 
611), including canals (Exparte Boyer, 


109 U. S. 629); rivers (In re Garrett 
141 U. S. 1); and the Great Lakes 


(Rev. Stat. sec. 566). 


There will probably be, as we have 
said above, some contests based on 
matters of apparent distinction, but it 
is not likely they will be successful, 
or even if successful, have any general 
application. 

(3) We come now to those States 
having an elective act. Upon this phase 
of the situation we are, for obvious 
reasons, forced to touch but lightly, 
though we believe it will be the source 
of further litigation. 


Elective Acts 
In our opinion, however, elective acts 
are affected the same as compulsory, 
for the following reasons: 
The only distinction that can be made 
between the two classes of acts, is that 
(Continued on page 19.) 
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Every accident insurance 
Violating company has a clause in its 
the policies which either pro- 
Law hibits recovery, or limits 
the recovery by the insured 
to a small proportion of the indemnity 
provided where the injury or death 
occurs while the insured is “violating 
law,” says Henry C. Walters, general 
counsel of the National Casualty Co. 
The National policies limit the re- 
covery to one-fifth of the amount which 
would otherwise be payable under the 
policy in the event of injury received 
by the insured “while knowingly vio- 
lating the law.” 


In a leading case upon the subject 
where the policy provided that the in- 
surance “shall not extend to death or 
injury caused by dueling or fighting 
or other breach of the law on the part 
of the insured,” the Supreme Court of 
the United States held that there could 
be no recovery on the policy, where 
the insured was killed while engaged 
in horse-racing in a State where horse- 
racing is prohibited by statute. 

In still another case where the in- 
sured was injured while crossing a rail- 
road track at a point other than a pub- 
lic crossing, in violation of law, it was 
held that no recovery could be had. 

The Supreme Court of Vermont has 
laid down the rule that an insured can 
not recover for injury received by slip- 
ping on frozen ground while returning 
home from a Sunday hunting expedi- 
tion, hunting and traveling on Sunday 
being prohibited by statute. 

The above cases serve to show that 
the courts are inclined to give full 
force and effect to provisions of this 
character. Where the clause is in sub- 
stance the same as the one contained 
in the National policy, the courts hold 
that it is not necessary to establish 
a causal connection between the viola- 
tion of law and the injury. In other 
words, the clause operates in all cases 
where it can be shown that the insured 
was in the act of violating the law 
when the injury or loss occurred, and 
this regardless of whether the violation 
of law actually contributed to the injury. 

Clauses of this character apply only 
in the case of violation of criminal 
laws. They cannot be applied unless 
the loss or injury occurs while the in- 
sured is actually in the act of commit- 
ting the violation. It is immaterial 
whether the violation was the cause of 
the loss or injury. 

In investigating claims, it is of the 
utmost importance that the Company 
be fully advised as to all of the 
facts and circumstances surrounding the 
claim in order that it may be deter- 
mined what its rights are with refer- 
ence to this clause of the policy. 

* * * 
Probably every accident in- 

Policies surance company is contin- 


With ually besieged with requests 
Frills from agents to issue new 
policies. They want to meet 
competition. The agent finds that his 


competitor has something “new’’—a 
talking point that glitters like gloss. 
The only way to meet.it is by adding 
a little polish to his own policies, or 
by outdoing the competition. It is a 
race that rungs in a circle. It is a game 
of tag. Pride and envy seem to be 
its chief emotions. To hear the cry 
of agents for more policies with pret- 
tier frills one would think that accident 
and health insurance salesmanship is 
comparable to selling trinkets to In- 
dians, says the “Mutual Underwriter.” 

A few special policies have a place 
in the business, for special coverage for 
certain occupations is desirable and 
satisfactory to both the policyholder 
and the company. But the standard 
provisions policy, sold at a premium 





that will cover claims and expense and 
leave a margin of profit, is the only 
substantial article that will develop a 
sound business. The companies that 
stick to standard forms, that give hon- 
est indemnities and impress their agents 
with the reasons for such a course are 
the ones which will have a satisfied cli- 
entele and loyal agents. The companies 
that issue a profusion of policies with 
frills are getting into trouble all the 
time. If their indemnities: are based 
on actuarial data the coverage must be 
reduced to balance the cost of the extra 
frill. When the claims come in these 
limitations cause dissatisfaction among 
the policyholders with a consequent in- 
jury to the business. If the frill is 
added to the benefits without a reduc- 
tion in coverage and no increase in 
premium the company discovers in 
course of time that the business is un- 
profitable. To protect itself, the policy 
is withdrawn, and the agents become 
discontented. The policies that sell like 
“hot cakes” are rarely renewed. Like 
any other article for sale, the gilt and 
tinsel may cause a first sale, but repeat 
orders are obtained for substantial 
goods only. 

The agents who ask for freak policies 
are guilty of neglecting the principles 
of sound salesmanship. It may be not 
so easy to sell a good policy as a flashy 
one to the new prospect, but more thor- 
ough work will dispose of the former. 
The satisfaction of having sold a good 
article, the satisfaction of the insured 
with his policy and the ease with which 
further policies are placed on the good 
reputation secured, are factors that 
build an enduring business. If more 
attention be paid to selling good pol- 
icies at a fair price the agitation against 
limited coverage will stop, the question 
of acquisition cost will be solved and 
the cry of “no profits” will cease. 

* * 7 
Have you been stumped for a 

Loss point when talking with pros- 

of pects in connection with cover- 

Use age from loss of use of their au- 

tomobile? The prospects may 
advance the argument that they are 
good and careful drivers and that they 
know the roads thoroughly in and abouc 
their respective communities. They may 
be able to leap the gap, take curves on 
two wheels, and do a snakeline through 
town and thus avoid collisions, head on, 
rear or sidewise, but with all their ex- 
pertness they cannot beat the time it 
takes to recover their automobile when 
it has been stolen, even after the ma- 
chine has been located in a neighboring 
State. 

Recently a theft was reported, the 
car being covered by a prominent com- 
pany, the car was found in an adjoin- 
ing State, put in a railroad car and 
started on its way back home. Over 
three months has elapsed and the auto- 
mobile is still on the way. Think it 
over. 

AN ODD LOSS 

The Fidelity & Casualty recently paid 
upon a fidelity bond a considerable loss 
that was a direct consequence of the 
war. The insured operated a large lum- 
ber camp in a forest, and the principal 
was the insured’s cashier and paymas- 
ter. Finding, soon after the war broke 
out, that many of the hands in the 
lumber camp did not care to draw their 
full wages because they could not re- 
mit to their people in Europe, the prin- 
cipal worked out a scheme for making 
this condition of things serve his fraud- 
ulent purpose. He would tender to the 
hands checks for the full wages due 
(they were regularly paid by check), 
and when they said that they did not 
want the full amount, he would have 
them nevertheless endorse the check, 
and he would then convert to his own 
use the difference between the amount 
thereof and the amount required by 
them. ‘By manipulating checks, cash, 
and accounts he succeeded in defraud- 
ing his employer before detection of 
about $6,000. 





W. E. SMALL, President 


PETER EPES, Agency Mgr. 


GEORGIA CASUALTY COMPANY 


HOME’ OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........ $1,526,022.81 


E. P. AMERINE, Secretary 








HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


Alonzo G. Brooks, Ass’t Sec. 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 











Maritime Insurance 
(Continued from page 18.) 
under the elective acts (New Jersey, 
for instance) compensation is theoreti- 
cally a matter of contract between em- 
ployer and employe, while the com- 
pulsory act is forced upon both, willy 
nilly: and the question thus arises: is 
such a contract maritime in its nature? 
As between ships and shipping com- 
panies and their employes it’ undoubt 
edly is—and js thus exclusively subject 
to the Admiralty so far as compensation 
is concerned. (/Benedict sec. 143 et seq.). 
As between stevedoring companies and 
their employes, it probably is since 
the contract of the stevedore company, 
by virtue of, and under which the la- 
borer is engaged upon the ship is a 
maritime contract, and the laborer’s 
contract is merely incidental to it (Ben- 
edict sec. 143). We can see the possi- 
bility of a stevedore or longshoreman 
enforcing a claim for compensation on 
the theory: (a) that his right to com- 
pensation grows out of contract and 
(b) that said contract is not maritime 
in its nature, and hence not cognizable 
by the Admiralty; but in view of the 
United States Supreme Court decision 
in the New Jersey case of Erie R. R. 
Co. vs. Winfield (handed down May 21, 
1917) holding that the Federal Em- 
ployers’ Liability Act is exclusive in 
all instances of injuries received in in- 
terstate commerce independent of the 
test of negligence sought to be applied, 
(thus reversing same 88 N. J. L. 619) 
we do not anticipate such a ruling. 
We merely call attention to the possi- 
bility; not to the probability. For it 
seems to us that if one cannot contract 
out of the Federal Employers’ Liability 
Act, we cannot contract out of Ad- 
miralty. 

(4) Stevedores injured on land are 
subject to the compensation acts as 
before. In tort, Admiralty jurisdiction 
is governed by the place of effective 
consummation of the injury: (The Ply- 


mouth, 3 Wall, 20, 18 L. Ed. 125) it is 
only where the cause of action arises 
upon a maritime contract that Admir- 
alty has jurisdiction of wrongs perpe- 
trated on land. So close is the line be- 
tween maritime and civil torts that in 
one case, where a ladder from a ship 
to a wharf fell through the ship's neg 
ligence, precipitating a man to the 
wharf, it was held a maritime tort 
(The Strabo, 90 Fed. R. 110), and where 
a ladder similarly fell through negli 
gence of some one on the wharf, it was 
held a civil tort (The H. S. Pickands 
42 Fed. R. 239) 

(5) Since the locus of the tort, and 
not its character nor the object or per 
petration of it, is the test, it follows 
that stevedores employed by stevedor 
ing companies; stevedores however em- 
ployed, engaged in moving interstate 
commerce; and all others injured on 
board ships afloat in navigable waters, 
are subject to the exclusive jurisdic- 
tion of Admiralty as against the juris- 
diction conferred by State compensation 
acts saving only the possibility of re- 
covering compensation under contract, 
in elective States, as mentioned in sec 
Lion (3) above. 

(6) As to awards now pending, and 
as to present and future claims affected 
or controlled by the Jensen and Walker 
decisions, we are advised that at this 
time and until the various possibilities 
of the situation can be considered, and 
a course shaped in accordance there- 
with, it will be the Company's policy 
to continue and to assume generally the 
payment of compensation (that is to 
say, of benefits equivalent to compen 
sation) subject to the terms of the Act 
heretofore controlling, where the policy 
carries a compensation rate, and the 
injury occurs in the course of work 
as scheduled and rated; provided sat 
isfactory releases are obtained in ad 
vance from all parties in interest, and 
the releases legally effectuated where 
necessary for the protection of the 
Company and the employer. 
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American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA © 
Established 1899 
All agency contracts direct with the company 


- Address: 


HERBERT M. WOOLLEN, President 























To the Man Who is Willing—and Will 


MONT-TE 


We are prepared to offer unusual opportunities for money-making 
NOW and creating a competence for the FUTURE. 


FOR CONTRACTS AND TERRITORY, ADDRESS 


H. M. HARGROVE, President :: Beaumont, Texas 





In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 


A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 


1. Thereafter the Equitable will carry the insurance 
—tThe Insured will have nothing further to pay. 


2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 


3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 








We don’t contract with poor men. 

We give a new man our attention until he is 
started. 

We make our men make good. 

Why don’t you work for us? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of The Alleghenies 


Also Issues All Standard Forms of Ordinary $500 to $10,000 
rganized 1888 


COMPARATIVE RECORD—SEVEN YEAR PERIODS 


Assets I.usurance in Force Income _ Policies Issued 
Tec. 31, -_ 4 ago $ stm 1889-1895 $ 1,085,087 265,931 
ad (moon 22'374°980 1896-1902 3,930,883 638,659 
1909 867,379 44,780,907 1903-1909 11,312,912 839,426 
1916 11'945,640 104,989,362 1910-1916 22,670,340 1,426,752 


AGENTS WANTED IN THE PRINCIPAL CITIES OF OHIO, KEN- 
TUCKY, MICHIGAN, INDIANA, WEST VIRGINIA and WESTERN 








dea 














~ Of the People 
The apy By the People 
For the People 


The Daily Average of the Company's 
Business during 1916 was: 


701 per day in Number of Claims Paid. 
8,304 per day in Number of Policies 
Issued and Revived. 


$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 
Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 











Metropolitan Life Insurance Company “ 


Home Office Building JOHN R. HEGEMAN, President 





METROPOLITAN LIFE | | Rebresenting 
| Insurance Company) The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 




















